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NEW YEAR MAY TOP 1929 


Sparks 


Graham Clicks 
Lots of Power 
Roper’s Questions 
Road Pioneer 
Holler Convalesces 








By 
Chris Sinsabaugh 


T IS WRITTEN into the records 

that Graham-Paige had a pro- 
duction of 23,000 units in the cal- 
And Russ 

manager, 
after counting noses and estimat- 
ing the possibilities of his dealers, 
count 
40,000. This 
projection is justifiable, he thinks, 
because of the general acceptance 
on the part of the buying public, 
as well as Graham dealers, of the 
supercharger, which is a Graham 
feature which after three years 
seems to have clicked in a big 


endar year of 1935. 
Valpey, general sales 


opines that in ’'36 this 


should jump _ to 


way. 


Two years from now, at the out- 
the super- 
in general use 
unless, 
perchance, something else new at 
the present writing develops. Gra- 
ham folk hold that their pet takes 


side, 
charger will be 
throughout the 


Valpey thinks, 


industry, 


its hat off only to the four-wheel 


brake as being the greatest engi- 


neering milestone of recent years. 
* * - 


THE CONVICTION is 


the supercharged Graham models. 


Right now, on file in the Valpey 
office, is 46 per cent more orders, 


all received in the last 60 days, 
for supercharged '36 models than 
were sold in the whole '35 new- 
model year. 

Analyzing the returns still more, 
the factory finds that while in '35 
its supercharged sales were 6.3 
per cent of its total business, in 
’36 it will jump to 31 per cent. 

In ’34 Graham built an eight 
with a supercharger and a six 
without anc sold 10 per cent more 
eights than sixes. In '35 the 
supercharger was put on the six 
and the returns show a 25 per 
cent increase. Now comes the 
46 per cent returns above referred 
to on the ’36 books, so Valpey 
feels his production projection is 
justified. 

* * * 

EVERETT HARRELL, vice- 
president in charge of engineer- 
ing, and Floyd Kishline, chief 
engineer, are credited with the 
Graham development of the 
supercharger. They put it on the 
car three years ago and their 
claim is that it not only increases 
horsepower 32 per cent on the 
same size engine but it also im- 
proves the gasoline economy by 
from 5 to 7 per cent, as proved 
in th. tests made by the famous 
Cannonball Baker on his cross- 
country trips. 

Kishline also stresses that with 
the supercharger production costs 
are cut down materially and that 


(Continued on Page 12, Col. 5) 












borne 
home by the reports from the field 
which show consumer demand for 


tional most-favored-nation prin- 





Autos Bring Steel Boom 





Mills Near Peak 
As Motor Plants 
Boost Schedules 


(Special to ADN) 

Detroit, Dec. 27.—There will be 
little if any decline in automobile 
production during January and 
February from the present rate, 
judging by the large volume of 
steel which motor car companies 
are taking in. 

Even the recent calling off of 
increased steel prices for the first 
quarter has not slowed down the 
demand for steel, which is being 
shipped into southern Michigan 
by rail and truck. Practically 
every automobile company has 
been ordering generous tonnages 
of steel partly to build up a 
slightly larger inventory to draw 
on. 

One of the major automobile 
makers usually maintains about 
a five-days’ supply of steel on 
hand, but recently has augmented 
this stock to 10 days. The reason 
is that it does not want to be 
caught short of steel in case ship- 
ments might be delayed. 

The automobile industry is 
largely responsible for the fact 
that district sheet mills and sheet 
mills in other steel centers are 
operating virtually at full capa- 

(Continued on Page 22, Col. 3) 


U. S. - Holland 
Trade Treaty 
Hailed by AMA 


Detroit, Dec. 27.—Announce- 
ment of the reciprocal trade 
agreement with Holland is wel- 
comed by the automobile industry 
as further evidence of the pro- 
gress the administration is mak- 
ing with its trade agreements pro- 
gram under the unconditional 
most-favored-nation policy. 

“We are greatly encouraged by 
this new agreement,” Robert C. 
Graham, chairman of the export 
committee of the Automobile 
Manufacturers Assn. stated, “be- 
cause it means a further liberal- 
ization of two-way trade between 
the United States and the rest of 
the world. No reduction on auto- 
mobile duties into Holland is con- 
templated in this agreement, but 
the existing duties, which are fair 
and reasonable, are bound at 
their present levels. The actual 
duty concessions in both direc- 
tions that are contemplated by 
the agreement are, we believe, 
favorable to a more liberal flow 
of international trade and to our 
own domestic economy. 

“We are gratified particularly 
that the trade agreement with 
Holland includes the uncondi- 













ciple, which we hold essential to 
a general expansion of world 
trade in America’s own best in- 
terests.” 


highway safety, but 


of the present-day car. 


9 To oppose new taxation on motor cars and the diver- 
sion of present gasoline taxes to other purposes than 
highway building and maintenance. 


3 To urge the adoption of uniform traffic regulations 


and highway markers. 


4, To help get the “junkers’ 


5 To continue its efforts to create better understanding 
and greater harmony between factories and their 


dealers. 


6 To support any feasible plan designed to eliminate 
unfair competition in retailing cars. 


7. To support any feasible plan that will give dealers 
better control of used car allowances and prices. 


8 To encourage and aid factories and dealers alike in 


their fight to maintain 


“open shop” for all workers in this industry. 


To advocate the announcement of new models in the 
7 fall, believing that policy is productive of many sales 
in early winter and tends to level employment throughout 


the year. 


Automotive Daily News 


The Newspaper of the Industry 


Detroit, Dec. 27, 1935. 


November Sales Increase 


98.84% Polk Estimates 


Detroit, Dec. 27.—Earlier esti- 


mate of sales of 210,000 new pas- 
senger cars in the United States 
during November is sustained by 
complete 
from 34 states, R. L. Polk & Co.| In October, 1935 the registrations 


registration returns 














The Top Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN today. 
1935 1934 
Pos. Make Pos. 
1—756,541 Ford 510,307— 1 
2—576,611 Chev. 499,474— 2 
38—342,210 Plym. 287,076— 3 
4—156,872 Dodge 84,356— 4 
5—130,980 Olds 68,083— 6 
6—125,808 Pont. 69,481— 5 
7— 71,162 Buick 57,823— 7 
8— 65,526 Hud.* 56,129— 8 
9— 36,610 Chrys. 26,100—16 
10— 34,990 Stude. 38,702— 9 | 
*includes Terrapiane. 
Total All Makes 
2,442,904 1,788,592 

See total registrations to 
date—pages 20 and 21, this 
issue. 



































At the Turn of the Year 
ADN Promises... 


1 To give full support to every sane plansto promote 
to oppose any movement to 


hamper automobile operation and diminish the usefulness 


’ off the road. 

















the American plan of the 














reports. In the 34 states now re- 
ported, registrations for the 
month were 127,595 units, as com- 
pared with 64,166 in November 
1934, an increase of 98.84 per cent. 


in these states were 86,791 units. 
The 34 states include 59.64 per 
cent of the automobiles in the 
union, 


Registrations of new trucks and 
commercial cars in 36 states ran 
higher than the earlier estimates 
of 32,000 units for the nation in 
November. The estimate is now 






There will be no Pink Edition 
of ADN, New Years Day, 
Jan. 1, 





increased to 35,000 units. In the 
36 states, covering 60.91 per cent 
of the trucks in the country, 22,- 
128 units were registered in No- 
vember, an increase of 26.63 per 
cent over 17,475 sold in November, 
1934, and a decrease of 15.34 per 













































Domestic Output 


Of 5,000,000 Is 
Predicted in °36 


Production of 4,000,000 
In 1935 is Likely; 
Exports Jump 


By CHRIS SINSABAUGH 
Editor Automotive Daily News 


Detroit, Dec. 27.—We, and 
by that is meant the auto- 
motive industry, go into 1936 
with every reason to believe 
that the year will equal if 


not exceed the one that stands 
out as “tops”, 1929. In other words, 
1936 is expected to put this busi- 
ness of ours back on an even keel. 

Automotive Daily News, doing 
its own projecting and reviewing 
the evidence at hand, estimates 
a production of at least 5,000,000 
cars and trucks for the United 
States and Canada in the 12 
months that lie just ahead of us. 
The 1929 mark that is being shot 
at is 5,621,715. That total, how- 
ever, includes 451,079 units ex- 
ported and does not take in 
Canada. So, if we add export to 
the ADN projection, topping 1929 
does not seem at all an impos- 
sibility what with export at the 
present time showing so much 
vitality. Inasmuch as our very 
best prognosticators figure that 
export this year will run better 
than 535,000 the goal seems even 
more attainable. Even Amos ’n 
Andy’s Prince Ali Bendu couldn't 
do any better crystal-gazing than 
that. 

So much for the future. Now 
for a little bit of the past, mean- 
ing 1935. Production in this year 
strengthens ADN’s faith in what 
may be expected in '36. Plugging 
the keys on the Burroughs add- 
ing machine, it seems likely that 
the final count will, in round 
numbers, be 4,000,000, which will 


(Continued on Page 21, Col. 1) 












Auto Exports Up 
38 Per Cent Over 
November, 1934 


Washington, Dec. 27..-Novem- 
ber exports increased to $269,- 
400,000 for an increase of 22 per 
cent above October and 38 per 
cent above November last year, 
the commerce department re- 
ported today. 

The increase was represented 
largely by shipments of unman- 
ufactured cotton, automobiles and 
petroleum products consigned to 
Mediterranean ports. 

The November export total was 
the largest of any month since 
December, 1930. The increase com- 
pared with a usual decline of 6 
per cent for this season. 

Merchandise consigned to Italy, 
Italian Africa and Ethiopia in- 
creased to $9,054,915 in Novem- 
ber this year as compared with 
$8,418,608 in November last year. 
In October this year exports to 
the same countries aggregated 





cent from 26,138 in October, 1935. | $6,821,366. 
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Steel, Automobiles Lead $9338,000.000 Program 


Plant Ex pansions Called 


Sign of Continued Revival 


New York, Dec. 27.—Leaders in 
a $938,000,000 program of plant 
modernization and expansion are 
the steel and automotive indus- 
tries in the order named, accord- 
ing to the National Machine Tool 
Builders Assn. 

A survey, based on reports 
from 500 companies in all parts 
of the country, indicates expan- 
sion and re-equipment activities 
without parallel in the manufac- 
turing industries since 1929. In- 
cluded in the survey are reports 
from private business only. Proj- 
ects by municipal, state and 
federal governments are excluded. 


Automobiles Second 

Foremost among the industries 
modernizing their plant facilities 
is the steel industry, which has 
announced proiects totalling more 
than $250,000,000. Second is the 
automotive industry, with more 
than $100,000,000. 

Geographically, the middle west 
leads in plant modernization and 
expansion activities, with a total 
of $531,000,000 announced. Sec- 
ond is the east, with $201,000,000 
The south, with $118.000.000, is 
third, and the west, with $88,000,- 
000, is fourth. 

“A program of plant moderni- 
zation and expansion totalling 
almost $1,000,000,000, announced 
or initiated during the past six 
months, presents considerations 
of major importance in at least 
two directions,” it was stated by 
Herman H. Lind, managing di- 
rector of the Machine Tool Build- 


Detroit Unions 


Merged; Final 
Vote Due Feb. 1 


Detroit, Dec, 27——The amalga- 
mation of Detroit’s independent 
automobile unions will be ratified 
at a workers’ banquet Feb. 1, 
union leaders have decided. 

The unions merged under the 
name of the Automobile and 
Metal Workers Industrial Union 
were: the Mechanics Educational 
Society of America, the Associated 
Auto Workers of America and 
two locals of the Automobile In- 
dustrial Workers Union. 

The consolidation resulted from 
a session of delegates from three 
states who defeated a move of 
Richard Frankensteen, president 
of the Automobile Industrial 
Workers Union, whose remaining 
local refused to join in the amal- 
gamation, to defer the merger 
several months. 

Tice Moody, Detroit, heads the 
new union as temporary presi- 
dent. Mathew Smith was named 
secretary and Arthur Greer, trea- 
surer. 

Details of the merger will be 
completed at the Feb. 1, meeting. 


ers Assn. “First, it offers the 
most factual and _ convincing 
testimony yet unearthed that the 
current business revival is assum- 
ing long-range proportions. Plant 
and equipment projects mean ac- 
tivity in the capital goods indus- 
tries, and it is a truism that ac- 
tivity in the capital goods indus- 
tries offers the most reliable in- 
dex to general business activity 
in the immediate future. 


See More Volume 

“A figure of almost $1,000,000,000 
may seem modest enough in these 
days of astronomical expendi- 
tures. But its significance be- 
comes more apparent when it is 
recalled that during the past four 
years announcements of machin- 
ery purchases as low as $50,000 
were hailed as business news of 
considerable magnitude. Today 
expenditures of $1,000,000 or more 
by a single company are ap- 
proaching the commonplace. The 
manufacturing industries are 
modernizing and expanding their 
plants because they see increas- 
ing volume of business ahead. 

“The second conclusion indi- 
cated by this program entered 
upon by private industry is that 
the consumer is going to obtain 
better manufactured products at 
lower prices. This assumes, of 
course, the absence of any un- 
anticipated tax programs or ar- 
tificial interference with the 
country’s economic structure. 
Plant modernization on the scale 
established by this survey indi- 
cates not only indispensible re- 
placement of obsolete equipment, 
but also the purchase of new 
equipment in order to reduce pro- 
duction costs. 


Seek Cost Cuts 

“Entered upon as they are on 
a large scale, these plant moderni- 
zation and expansion programs 
mean essentially that manufac- 
turers are seeking to reduce their 
production costs in order to place 
themselves in an advantageous 
position in the scheme of inten- 
sified competition that is antici- 
pated by the current expansion 
in markets. It means, further, 
that product improvement is to 
be anticipated, since the same 
equipment that is purchased to 
bring about reduction in manu- 
facturing costs automatically 
makes for betterment of prod- 
ucts.” 


Maloney Named 


Boston, Mass., Dec. 27.—Lawrence 
B. Maloney has been appointed 
assistant branch manager of the In- 
ternational Harvester Co.’s Boston 
factory branch, in charge of the 
New England wholesale department, 
under Thomas E. Jenkins, motor 
truck manager for New England. A 
new company owned branch has also 
been opened at Presque Isle, Me., to 
serve the Aroostook potato area, 
with a large staff and complete 
stock. 


HERE ARE SOME of the 13,300 workers in the Chevrolet gear and 
axle plant, Detroit, receiving their bonus check of $25. First in the| board of directors a vacancy on 


line is Basil B. Heaston, an inspector. 


master, is handing out the check. 


A. Widerstadt, assistant pay- 


ALL GENERAL MOTORS workers received $25 in time to add to 
their Christmas cheer. Here are George G. Amell (left) and August 
Zunk, the A and the Z of the Chevrolet gear and axle plant in Detroit 
where 13,300 workers shared in the bonus distribution. 


Olds to Spend $2,000,000 


On Safety 


Lansing, Mich., Dec. 27.—On 
one manufacturing item alone 
Oldsmobile will spend more than 
$2,000,000 in 1936 to further mo- 
toring safety. 

This amount, invested in safety 
glass in every windshield and 
every window of the 1936 Olds- 
mobiles, is provided at no extra 
cost, it was pointed out by D. 
E. Ralston, Oldsmobile vice-pres- 
ident and general sales manager. 

“Few persons realize the huge 
investments automobile manu- 
facturers are making in safety,” 
said Ralston. “And this item is 
just a minor example of the in- 
terest Oldsmobile is taking in 
making cars as safe as possible 


Dealers Elect 
1936 Officers 
At Washington 





Washington, Dec. 27.—Election 
of officers for the ensuing year 
featured the December meeting 
of the Washington Automotive 
Trade Assn, 

The new president of the 
WATA is Oscar Coolican, presi- 
dent of the Packard-Washington 
Motor Car Co., Packard, Hudson 
and Terraplane distributor. Cooli- 
can, widely known nationally in 
dealer circles, has been active in 
the Washington field for more 
than 15 years. 

Other newly elected officers in- 
clude J. M. Sanders, vice-presi- 
dent and treasurer of Hill & 
Tibbitts, Inc., Ford dealer, first 
vice-president; Lee D. Butler, 
president Lee D. Butler, Inc., 
Studebaker and Pierce - Arrow, 
second vice-president; L. S. Jul- 
lien, president L. S. Jullien, Inc., 
treasurer: and L. C. Carl, secre- 
tary Call Carl, Inc., secretary. 
The following were named direc- 
tors for three-year terms: Joseph 
B. Trew, Trew Motor Co., Dodge 
and Plymouth; and C. H. War- 
rington. president Warrington 
Motor Car Co., Nash. 

Other directors of the WATA 
are Fred L. Haller, president 
District Motor Co., Chrysler and 
Plymouth; Stanley H. Horner, 
president Stanley H. Horner, Inc., 
Buick; Whitney Leary, H. B. 
Leary ir. and Bros., Chrysler and 
Plymouth: and Paul B. Lum, 
Autocar Sales & Service, Auto- 
car trucks. 


At the next meeting of the 
the board will be filled by ap- 


| pointment. 


Glass in 1936 


and of the tremendous sums ex- 
pended toward this end. 

“The average cost of safety 
glass to the owner is nine dollars 
a car on those automobiles which 
do not provide the protection as 
standard equipment. This entire 
cost, which will run well over 
$2,000,000 on the production 
schedule we have set up for 1936, 
is being absorbed by the factory 
as a contribution to the safety 
of our owners. 

“The manufacturer is keenly 
alive to the public interest in 
safety. He is engineering into his 
car every feature which adds pro- 
tection. 

“At the outset of our 1936 pro- 
duction, we studied carefully the 
reports of experts which showed 
that safety glass is a vital fac- 
tor in giving the passenger 
the fullest possible protection. 
We found that although many 
people were ordering safety glass 
that they were being compelled 
to pay extra for it. 

“So we determined to make sure 
that every Oldsmobile was equip- 
ped with safety glass by building 
it right into the cars. 

“From insurance companies we 
learn that 80 per cent of the 
claims for damages for injuries 
received in automobile accidents 
are based on cuts suffered from 
flying glass.” 


Dallas Im proves 

Dallas, Tex., Dec. 27—J. H. Con- 
nell, executive secretary of the Dal- 
las Automobile Trades Assn., re- 
ports that during the first 11 months 
of 1935 Dallas retailers sold 11,183 
new cars, as compared with 9,579 in 
the corresponding period last year. 
The earlier new models and the 
general improvement of business 
conditions are said to have been 
largely responsible for the improve- 
ment. 


Supreme Court 
Asked to Rule 
On Local Tax 


Washington, Dec. 27. 
that a_ city license 
on motorists is “illegal be- 
cause it is a double if not a 
triple tax levied by the same au- 
thority for the purpose for which 
another tax is imposed,” J. T. 
Timmons, of Norfolk, Va., this 
week sought to bring before the 
United States Supreme Court his 
attack on the validity of such li- 
censes, 

Timmons asked the highest 
court to review the case on an 
appeal from the Virginia Su- 
preme court. Thus far he has 
met defeat in all lower courts. 

Timmons said the tax should 
come under the scrutiny and ban 
of the 14th Amendment because 
it was imposed pursuant to a 
state law and “requires him to 
forfeit property and rights or 
be deprived of liberty without 
due process.” 

His petition said he paid a state 
license fee, registered his car 
with the state, and paid a local 
tangible personal property tax 
upon it, and was arrested be- 
cause he failed to pay a local li- 
cense fee imposed by a Norfolk 
city ordinance authorized by a 
state statute. 

The state supreme court re- 
fused a writ or error when the 
case came up from the Norfolk 
Corporation Court Sept. 13. 


City Sales Tax 
Is Up For Test 


Bluefield, W. Va., Dec. 27.— 
Validity of a Mercer circuit court 
order restraining the city of 
Bluefield from collecting its 1 per 
cent consumers’ sales tax will be 
decided by the West Virginia 
supreme court, with argument 
set for Jan. 8. 

A large group of Bluefield busi- 
ness men obtained the injunction, 
contending the city had no au- 
thority to levy the municipal tax 
in question, 

Special City Solicitor George 
Richardson jr., however, con- 
tended the city had such author- 
ity both under the municipal 
charter and under the 1931 legis- 
lative acts pertaining to powers 
of town councils. a 

“If the state has the right to im= 
pose a sales tax, certainly the 
state has authority to permit sub- 
divisions to also lay such a levy,” 
Richardson told the high tribunal 
in chambers at Charleston. 


Claiming 
imposed 


isis Plant 

Milwaukee, Wis., Dec. 27. — On 
Jan. 1 the Suelflohn & Seefeld Co. 
will be absorbed by the Shadbolt & 
Boyd Co., distributors of industrial 
mill supplies, heavy hardware and 
automotive equipment. Extensive 
changes and improvements will be 
started on the property now occu- 
pied by Suelflohn & Seefeld Co., 
which, when completed, will be oc- 
cupied by Shadbolt & Boyd, which 
is purchasing the entire inventory 
and good will of the former firm. 





SEVENTY-SIX SMILES for GM Christmas bonus, these cleaning 
women of the General Motors Building were among the 31,500 Detroit 
employes who received the $25 Christmas bonus, The checks are being 
distributed by Hugh Gordon, paymaster of the GM Building Corp. 









Gains in Other Lines 


Are Held Due to Motors 


New York, Dec. 27.—The auto- 
mobile industry was again re- 
vealed as an outstanding contri- 
butor to general business recovery 
in the report, “preliminary facts 
and figures about the automobile 
industry during 1935,” released to- 
day by Alfred Reeves, vice-presi- 
dent and general manager of the 
Automobile Manufacturers Assn. 

Estimating the year’s output of 
American car makers at 4,150,000 
vehicles, the report disclosed that 
the industry collectively again 
had figured as the largest single 
purchaser of the products of 
many of the country’s leading 
raw material industries. Besides 
absorbing 23 per cent of the iron 
and steel industry’s total output 
for the year, purchases by auto- 
mobile manufacturers accounted 
for 75 per cent of the rubber con- 
sumption, 77 per cent of the plate 
glass production, 39 per cent of 
the lead consumption, 33 per cent 
of the nickel, 22 per cent of the 
copper, 16 per cent of the alumi- 
num, 15 per cent of the zinc and 
20 per cent of the tin. 

Big Market 

The manufacture of 50,000,000 
automobile tires during the year 
afforded a market for 885,000,000 
pounds of crude rubber and 210,- 
000,000 pounds of cotton fabric. 
In addition, 16,150,000,000 gallons 
of gasoline (total retail price, in- 
cluding taxes, $3,260,000,000) and 
485,000,000 gallons of lubricating 
oil were consumed in keeping the 
nation’s 26,000,000 cars and trucks 
operating during the year. 

The initial effects of the indus- 
try’s new fall model announce- 
ment plan under which the 1936 
lines were introduced at the shows 
two months ago are evidenced by 
the year’s production figure of 
4,150,000 cars and trucks. Before 
the shows, when the success of 
the industry’s departure from its 
traditional policy of introducing 
new models after the first of the 
year was problematical, experts 
were estimating that the year’s 
output would be only 3,800,000 
units. The business which has 
resulted in the last two months 





has made possible the increased 
figure. 


Of the total output, 3,400,000 
were passenger cars and 750,000 
were commercial vehicles with a 
total combined wholesale value 
of $2,186,400,000. Production of 
parts, tires and accessories for 
replacement purposes and serv- 
ice equipment increased the total 
wholesale value of the industry’s 
output for the year $2,999,500,000. 

During the year, the number of 
commercial vehicles operating in 
the United States reached an all- 
time high of 3,550,000 units while 
Passenger car registrations rose 
to 22,450,000 units—an increase of 
nearly a million vehicles. With 
a total registration of 26,000,000 
vehicles, the United States had 71 
per cent of all the cars and trucks 
in the world. 


Other interesting facts con- 
tained in the report are: 


} Forty-eight thousand com- 

munities in the United States 
are completely dependent on the 
highways for transportation. 

















































































Farmers own _ 5,035,000 ve- 

hicles, of which 900,385 are 
trucks—the remainder passenger 
cars. 








3 Car owners paid in special 
motor vehicle taxes during 
1935, $1,288,000000—13 per cent 
of all taxes collected. 


The railroads handled 3,422,- 
000 carloads of automotive 
freight during the year. 


Thirteen point 6 per cent of 

the industry’s total output 
was sold in markets outside of 
the United States. 


Motorists’ gasoline require- 
ments were served by 320,000 
retail gasoline outlets. 


There were 39,400 car and 

truck dealers and 98,169 re- 
pair shops in business during the 
year. 


















Peatine Stages 
Big Xmas Party 
For 7,000 Kids 


Pontiac, Mich., Dec, 27.—Santa 
Claus made a special trip to this 
city last week to visit 16,600 chil- 
dren who had gathered at three 
locations to see him in person 
and receive Christmas stockings 
filled with candy and nuts. 

His guests were children of em- 
ployes of Pontiac Motor Co., 
Fisher Body Corp. and the Gen- 
eral Motors Truck Co. 

Because no building in the city 
could accommodate so many little 
folks it was necessary to hold the 
party in three places. Fisher 
Body and the truck company 
utilized their own plant cafeterias, 
while Pontiac with its 7,000 or 
more children engaged the Bap- 





Faith and Energy 


Broke Depression 


Detroit, Dec. 27.—The charac- 
teristically American virtues of 
faith in the future and energy in 
the present, on 
the part of both 
industry and la- 
bor, were the 
decisive factors 
in the return of 
prosperous 
times during 
1935, and are 
the identical 
reasons which 
guarantee even 
richer financial 
promise for the 
country during 





R. C. Graham 


Even then it 








1936, declared Robert C. Graham, 
Graham - Paige executive vice - 
president. 

The automobile 
Graham states, “is a vital gauge 
by which to measure the financial 
spirit of a people because, in al- 
most every instance, the purchase 
of an automobile implies a finan- 
cial obligation and a faith in the 
ability to fulfill that obligation. 
Not only do manufacturers gen- 
erally look forward to a great 
buying year in 1936, but we par- 
ticularly anticipate one of the 
greatest years for Graham. Or- 
ders for the new Graham Super- 
charger now represent over 31 
per cent of our total volume, 
whereas in 1935 demand for this 
car represented only 6.3 per cent 
of our total volume. Orders now 
on hand for the new Graham 
Supercharger total 46 per cent 
more than the entire 1935 out- 
put.” 
















industry,” 





tist Tabernacle. 7 
was necessary to have the chil- 
dren come in “shifts.” 


Federal Names Voss 
To Business Staff 


Detroit, Dec. 27.—F. F. Voss 
has been named assistant man- 
ager of the new business depart- 
ment at the 
Federal Motor 
Truck Co. Be- 
fore joining 
Federal, Voss 
was connected 
with the Gar- 
ford- Relay 
Truck Co., 
Lima, O., for 12 
years in vari- 
ous executive 
capacities, and 
F. F. Voss for several 

years was an 
automobile dealer at Toledo, O. 
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PRELIMINARY FACTS AND FIGURES 
Automobile Industry 


DURING 


1935-34 


By ALFRED REEVES 
Vice-President Automobile Manufacturers’ Assn. 


PRODUCTION AND VALUE 


1935 1934 
Cars and trucks produced in U. S. 

GREG CAMBER cccccccrcccccccscccceses 4,150,000 2,885,000 
POSEORMOE CALB. 26 sccciccvcscces 3,400,000 2,296,000 
pO SO ery rrr 750,000 589,000 

Production increase over 1934....... 45% 
Production of closed cars............ 3,360,000 2,260,000 
Per cent of closed cars.............. 99% 98.5% 
Wholesale value of cars............. $1,797,800,000 $1,145,000,000 
Wholesale value of trucks........... $388,700,000 $308,800,000 
Wholesale value of cars and trucks 
GOMIIIE 6.n 50 2in s060 02.0 c8aviceorers $2,186,500,000 $1,453,800,000 
Average factory price of cars........ $705 $665 
Average factory price of trucks..... $691 $700 
Number of tires shipped............. 50,000,000 46,150,000 
Wholesale value of parts and acces- 
sories for replacements, and serv- 
Ic@ EGUIPMENE ....ccccccccccvccecs $565,000,000 $517,677,000 
Wholesale value of rubber tires for 
FOPIACEMENE .....ccessccccsccocees $248,000,000  $245,000,000 
Motor vehicles, accessories, service 
equipment and replacements of 
parts and tireS......ccccccsccceess $2,999,500,000 $2,216,477,000 
Gasoline consumption by motor ve- 
hicles, retail value including taxes. $3,260,000,000 $2,730,000,000 
REGISTRATION 
Motor vehicles registered in U.S.... 26,000,000 24,840,000 
BROURE GOED oc ccccdcdccssccoecscns 22,450,000 21,430,000 
MOtor HUCK 22 .csccccccccsccccs 3,550,000 3,410,000 
World registration of motor vehicles 36,500,000 34,600,000 
Per cent of world’s cars in U.S...... 71% 72% 
Passenger cars on farmS............ 4,134,675 4,134,675 
Motor trucks on farmS.............. 900,385 900,385 
Motor vehicles on farmS............ 5,035,060 5,035,060 
TAXES 
Total motor vehicle user taxes....... $1,288,000,000 $1,214,000,000 
Gasoline taxes, federal, state and 
THUMICIBEL oon crc cccavessccscesecves 804,500,000 750,000,000 
Percentage motor user taxes to all 
taxes from all sources............. 13% 12% 


AUTOMOBILE’S RELATION TO OTHER BUSINESS 
Number of carloads of automotive 


freight shipped over railroads..... 3,422,000 2,930,000 
TOMGE CORE civcccacecnserdsceseccees 75% 80% 
Plate Glass USC. .... 0 ccccccccccvcee 17% 10% 
Btael GA ION USOG. . .ccccccccsccvees 23% 23% 
Lumber, hardwood used............- 8% 9% 
Copper Used ......ccccsccscccccccoes 22% 19% 
DCM, oc hie cces anne Oneoeneende.a 39% 39% 
keene ee ena keane 15% 

Ns pind ee ee sasuewhasaneen 20% 

BIE MERE, onc cccksseeresennes 16% 23% 
CR Rc encaseeenaeaneevare 33% 28% 
Gasoline consumption .............. 89% 85% 
Gasoline used (gallons).............- 16,150,000,000 345,000,000 
Lubricants used (gallons)........... 485,000,000 10,500,000 
Lubricants, per cent used............ 59% 33% 
Crude rubber used (Ibs.)..........-. 885,000,000 707,800,000 
Cotton fabric used in tires (lbs.).... 210,000,000 196,000,000 

MOTOR TRUCKS 

Motor trucks in use.........-++++e++. 3,550,000 3,410,000 
Number of trucks owned by farmers 

(25% of all trucks)....-ccccccceces 900,385 900,385 
Fleets of more than 5 trucks, number 

Of operators .....ccccecccscccccces 28,035 25,970 
Number of trucks operated in fleets. 780,000 771,932 
Total motor truck taxeS............. $314,000,000 $312,000,000 
Number of truck drivers............ 2,500,000 2,500,000 
Communities served exclusively by 

DE. ccs ctcchsc<penaeeaahaeaeeen 48,000 

MOTOR BUSES 
Wiated Wes CBOE. oko kccccccetsnee 116,500 122,200 
Number of buses in revenue service. 45,000 46,200 
Number of buses in local or transit 

CO acer ahaGK abba Lane ehens 18,380 17,500 
Consolidated schools using motor 

CORMBMOFTOLION 2.4 ccccsacccvcccece 23,650 23,500 
Buses used by consolidated schools. . 70,500 65,000 
Buses used by street railways....... 12,600 11,000 
Street railways using motor buses... 190 210 
Companies in city service including 

Mereee SOIIGTE ncccacccncesscccces $25 
Steam railroads using motor buses.. 65 62 

FOREIGN SALES 
Number of American motor vehicles 
OME Me ce aaaceenshae 565,000 435,000 
(U. S. exports and output in U. 8. owned Can. plants) 
Per cent increase in foreign sales 
Oe ee. cocci cen asesaadacncasae 32% 
Per cent of production sold outside 

hn ae ead we ae has be GOE & 13.6% 15% 
Value of motor vehicles, parts and 

tires exported from U.S. and Can.. $239,000,000  $231,460,000 


MOTOR VEHICLE RETAIL BUSINESS IN U. 8S. 


Total car and truck dealers......... 39,400 36,900 
Wate GOROET MONO. 8 5 oct ccccccccccce 98,169 98,293 
Total retail outlets, duplications 

SN ON ecard anke 105,330 105,944 
ea eke he enemans 5,932 5,759 
Retail gasoline outlets............... $20,000 317,000 
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Labor Board Case 
Will Be Appealed 
Officials Declare 


Washington, Dec. 27.— Judge 
Otis’ Kansas City decision hold- 
ing the National Labor Relations 
Board and its enabling Wagner 
act unconstitutional in its entirety 
will be appealed at once, officials 
of that body said. 

While no members of the board 
would make any comment, it was 
learned that they regarded the 
case as entirely similar to the 
one in which Justice Adkins of 
the District Supreme Court re- 
fused to issue an injunction last 
Saturday. 

Justice Adkins’ decision sub- 
stantially held that the cotton 
mill worker and company which 
had attempted to stop a board 
election in East Point, Ga., had 
failed to show any damage. His 
decision has the effect of holding 
the law in the status quo until a 
higher court should decide the 
matter. 





Goes to Court 


LRB legal experts were of the 
opinion that the case before 
Judge Otis presented a similar 
question and that the decision, 
according to the precedents, 
should have been the same, 

The case will now go to the 
Circuit Court of Appeals which is 
specifically given jurisdiction un- 
der the act. Labor Board officials 
are confident of a reversal in that 
court. 

Meantime, labor officials ex- 
pressed their intention to fight 
the matter through in the courts 
and their refusal to abide by un- 
favorable decisions until the 
Supreme Court has decided. Both 
labor leaders and board officials 
were reluctant to comment. Pri- 
vately, they feel that any number 
of similar decisions may be found 
in the lower Federal courts as 
well as any number of decisions 
on the other side. Whether the 
Otis decision will be the one 
chosen to provide a Supreme 
Court test was not determined. 


Illegal, Says AFL 

“We refuse to accept the de- 
cision as final,” said William 
Green, president of the American 
Federation of Labor. “We do not 
accept Judge Otis’ interpretation 
of the interstate commerce clause 
and will await final decision by 
the Supreme Court. Personally, I 
think the law is constitutional.” 


GM Bonus Spurs 
Retail Buying in 
Detroit and Area 


Detroit, Dec, 27.—A marked up- 
turn in last minute pre-Christmas 
retail buying here was attributed 
by local merchants to Detroit’s 
share in the $5,000,000 “Apprecia- 
tion Fund” distributed by General 
Motors to its workers. 

In extending his Christmas and 
New Year’s greetings to GM em- 
ployes, President Alfred P. Sloan 
jr. paid tribute to their loyalty 
and effective work during the 
year just past. He said, in part: 

“Important progress has been 
recorded and higher standards of 
operating technique have been 
brought about. And, with it all, 
there has been a_ materially 
greater contribution in the way 
of employment, with greater con- 
tinuity and higher income to the 
worker. And, still again, the cor- 
poration’s products represent a 
still higher standard of value. 
Thus, the welfare of the entire 
community is promoted. 

“All this, together with the bet- 
ter business conditions that have 
prevailed, both overseas as well 
as domestically, bas resulted in a 
better year for al) of us in General 
Motors, from all counts, than has 
been the case for several years 

i past.” 








Washington, Dec. 27.—One week 
from today the 74th Congress will 
reconvene for its second session, 
a sitting which may prove of the 
utmost import to the automotive 
industry. Half a dozen measures 
affecting the industry which has 
blazed the trail for returning 
prosperity are pending from the 
first session and their disposi- 
tion will be closely watched by 
motor vehicle manufacturers’ ob- 
servers and allied interests. 

All indications are that the 
session will be short, because 
1936 is presidential year and fur- 
thermore because 32 senators 
from as many states and the en- 
tire membership of the house will 
be elected next November. But 
the very brevity of deliberations 
on Capitol Hill, many believe, 
holds the menace of hasty and 
ill-considered action. According- 
ly, the watch which will be kept 
upon the course of legislation in 
the impending weeks will be an 
unusually intense one. 


Effects Future 


Little new legislation is ex- 
pected to be offered, although it 
has been bruited about’ that 
President Roosevelt may ask in 
a@ special message early in the 
session for the creation of a fed- 
eral transportation commission. 
This putative step toward unified 
federal regulation of all means of 
public locomotion except on foot, 
including movement by land, sea 
and air, has direct bearing upon 
the future of the entire automo- 
tive industry. 

Federal Co-ordinator of Trans- 
portation Joseph B. Eastman is 
a staunch supporter of the Pres- 
ident’s ideas on this subject and 
it is hinted in some quarters that 
the more enthusiastic proponents 
of the scheme are playing with 
the temptation to use it as a 
first step toward extension of 
federal power in the general con- 
trol of highway traffic. More than 
once during Secretary of Com- 
merce Roper’s accident preven- 
tion conference here last week 
the warning was sounded that 
unless effective moves are soon 
made to cut down the death toll 
of the roads throughout the 
United States the politicians will 
step into the picture. In that 
event, it was agreed, “everyone 
will get hurt.” 

Federal congressional interfer- 
ence in the highway safety prob- 
lem is only a_ possibility, of 
course, but bills hanging fire 
from the first session constitute 
actual potentialities of evil for 
the automotive industry. Among 
those the automobile makers have 
opposed and will continue to 
fight are the Black bill which 
would limit wage-earners’ work 
week to 30 hours and the Walsh 
bill limiting government contracts 
to concerns abiding by NRA 
labor codes which were declared 
unconstitutional by the United 
States Supreme Court. 


Are Dissatisfied 


In the meantime representa- 
tives here of the automobile man- 
ufacturing industry do not con- 
ceal their satisfaction with 
the trend of events in respect to 
the Wagner act, which seeks to 
guarantee collective bargaining 
by labor. Federal District Judge 
Merrill E. Otis at Kansas City 
has held the act invalid on the 
ground that Congress has no 
right to regulate labor relations 
under the constitutional provis- 
ion for federal regulation of in- 
terstate commerce. 

Legal attacks on the act have 
generally maintained that it de- 
prives both employers and em- 
ployes of their freedom of con- 
tract, guaranteed by the Fifth 
Amendment, or that manufac- 
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F DR May Seek Control of All Transport Agencies 


Expected Move ve Would Affect 
Everybody Save Pedestrians 


By WILLIAM ULLMAN 


turing is not commerce, whether 
or not the manufactured prod- 
ucts go into interstate commerce. 
The automotive industry is, of 
course, directly interested and is 
watching intently the appeal the 
Labor Relations Board, created 
under the act, has announced it 
will make to another federal 
circuit court to speed it to a 
fina] test in the Supreme Court. 


Watched Closely 

Among the congressional meas- 
ures to be watched closely by the 
motor truck operators are the 
Pettengill bill calling for repeal 
of the long and short haul clause 
of the Interstate Commerce Act; 
the business licensing bill; the 
Walsh bill which would im- 
pose the labor provisions of the 
invalidated NRA codes upon con- 
cerns holding contracts to do 
work for the federal government; 
the Black 30-hour week bill; the 
‘third Deficiency bill; the East- 
man bill to regulate water trans- 
portation, and the administra- 
tion’s ship subsidy proposals. 

One of the most important 
pieces or legislation on the cal- 
endar so far as trucking inter- 
ests are concerned is the ‘Lhird 
Deficiency bill. When it failed 
to pass at the last session truck 
operators were apprehensive, for 
it carried an appropriation of 
$1,250,000 to finance I. C. C. 
truck regulation. Red tape was 
cut, however, and money trans- 
ferred from regular funds of the 
commission, to be repaid after 
the motor carrier bureau appro- 
priation is provided. 

Chairman James P. Buchanan 
(Democrat, ‘'exas) of the house 
appropriations committee, has 
warned that appropriations are to 
be cut to the bone in line with 
the administration’s promise that 
huge spending is over. Accord- 
ingly, truckers are wondering 
whether the motor carrier act 
funds will feel the economy axe. 


Will Be Big Item 


The bill introduced by Repre- 
sentative Samuel B. Pettengill 
(Democrat, Indiana) will be the 
big item of the railroads’ legis- 
lative program and thus will be 
a major concern of trucking in- 
terests. The long and short haul 
clause prohibits the roads from 
charging more for a short haul 
than a long haul on the same 
route, except with special per- 
mission of the I. C. C. 

Hearings were held last ses- 
sion and the measure was favor- 
ably reported by the house com- 
mittee on interstate and foreign 
commerce. When the _ session 
ended the bill rested in the rules 
committee, awaiting as a special 
rule to obtain for it early consid- 
eration. At the hearings ATA 
contended the proposed repeal 
would constitute discrimination 
against truckers. ATA spokes- 
men contended that “the bill’s 
clear objective is to substitute at 
the discretion of the commission 
the unbridled whim of the rail 
carriers.” It was also argued that 
if the clause is repealed a rate 
war would ensue between trucks 
and rails that would seriously in- 
jure both sides. Water carriers 
also maintained the repeal would 
harm them. 


Rails Push Bill 

Evidence that the rails will 
push the bill at the impending 
session was seen last week in 
publication by the Association of 
American Railroads of a pam- 
phlet entitled “Why a Long and 
Short Haul Clause?” It argued 
that the motor carrier act does 
not contain similar restrictions 
and that conditions which caused 
insertion of the clause in 1910 
no longer exist. 





SANTA CLAUS WAS GOOD to these children, part of a crowd of 
7,000 youngsters who attended the Pontiac Santa Claus party. There 
was a program of seven vaudeville acts, clowns, a band and every 
child received a stocking filled with candy and nuts from the hands 


of Santa himself. 


Plymouth Has High-Wheel 
For Use on Unpaved Roads 


Detroit, Dec. 27. — A special 
high-wheel automobile for rural 
America was presented this week 
by Plymouth. The car is now in 
production, with first shipments 
started to dealers. 

With the general trend in new 
car design toward longer, lower 
lines, Plymouth officials recog- 
nized the necessity for a car that 
would travel over rutted country 
roads as well as smooth concrete 
highways. A recent’ survey 
showed that 65 per cent of the 
nation’s highways still are un- 
paved. 

Designed for farmers, rural 
mail carriers and country doctors, 
the new Plymouth model has an 
unusually high ground clearance 
of nearly 10 inches. It has 20- 
inch steel disc wheels, instead of 
the usual 16 and 17-inch sizes. 
These larger wheels provide one 
and one-half inches extra road 
clearance. 

For greater. pulling power 
through deep mud and snow, the 
car has a special gear ratio of 
4.375 to 1. New shock absorbers 
with longer links eliminate car 
“pitching” on rough roads. 

H. G. Moock, Plymouth vice- 
president, says that the restora- 
tion of farm purchasing power 
this year has brought a revival of 
farm buying. 

“The national farm income has 
increased billions of dollars since 
1932,” he pointed out. “Prices on 
some farm products have doubled 


in the past three years. And 
the farmers are spending their 
increased incomes . - on new 
farm machinery and new motor 
cars. Our new car deliveries in 
rural sections have _ increased 
even faster than our sales in 
metropolitan districts. 

“The new high-wheel model is 
aimed at this expanding agricul- 
tural market. It is particularly 
adapted to country driving con- 
ditions.” 


Canadian Studebaker 
Factory Sales Up 400% 


Montreal, Dec. 27.—In a sound- 
ly optimistic statement, M. S. 
Brooks, vice-president and gen- 
eral manager of the Studebaker 
Corp. of Canada, Ltd., announced 
a 400 per cent increase in factory 
shipments and gave some indi- 
cation of the important part the 
automobile industry should play 
in Canada’s commercial pros- 
perity during the coming year. 

“We naturally take consider- 
able pleasure in announcing that 
shipments of Studebaker auto- 
mobiles and trucks during No- 
vember exceeded by exactly 
412% per cent,” declared Brooks. 
“Remarkable as this increase is, 
it becomes even more significant 
after thorough analysis reveals 
that factory shipments made in 
the past November were the 
fourth largest of any similar 
month for the last 20 years.” 


THIS OLD TIME Chevrolet, a 1915 model, is regularly used by 
H. R. Malone, Bristol, Tenn. The owner of the oldest regularly licensed 


Chevrolet passenger car in the U. 


Chevrolet built during 1935. 


S. will receive free the 1,000,000th 


Tariff Hearing 
Scheduled to 


Re-open Jan. 


Montreal, Dec. 27.—Adjourned 
until Jan. 6, the Canadian Tariff 
Board at Ottawa today has closed 
its investigation into the automo- 
bile industry. The day’s proceed- 
ings elicited from George H. 
Sedgewick, chairman, the opinion 
that all protection applied the 
automobile industry should be in- 
cluded in a straight customs duty. 

Suggestions for tariff revision 
from the Ford Motor Co. of 
Canada were before the board. 
They included maintenance of an 
excise tax of 5 per cent on U. S. 
cars, from which Canadian cars 
would be exempt. This would be 
in addition to a customs duty of 
20 per cent. 


Duties Abused 

A. O. Thorne, representing the 
Canadian Importers’ Assn., said 
excise duties should not be used 
for tariff protection, but all pro- 
tection should be applied by way 
of customs duties. He added it 
was an abuse of excise duties to 
use them in that way. 

“It can’t be an abuse, because 
Parliament has chosen to do it in 
that way,” said Sedgewick. “Par- 
liament has the power and it is 
not abusing its power to exercise 
it. So far as we are concerned, 
however, we have indicated our 
view that the customs tariff 
should be the medium of protec- 
tion and not excise duties.” 

Automobile manufacturers had 
still another avenue of protection 
apart from customs and excise 
duties, said Wishart Robinson, 
counsel for the Maritime Prov- 
inces. This was the imposition of 
a fixed value for duty. It was 
particularly objectionable be- 
cause its effect was to put addi- 
tional profits into the pockets of 
U. S. manufacturers instead of 
bringing money to the treasury. 

Duty Fixed 

Under it the value for duty of 
an imported car is fixed at the 
list price in country of origin, 
less 20 per cent discount. Mr. 
Robertson said where cars were 
imported which would normally 
be sold by manufacturers below 
the list price or with a greater 
discount than 20 per cent, the 
manufacturer just fixed the price 
to the Canadian importer at the 
value for duty. Thus, no duty was 
paid to the treasury, but the 
manufacturer got a higher profit 
than he wanted. 

In the interval between now and 
Jan. 6 manufacturers of automo- 
biles and parts will study one 
another’s tariff suggestions with 
a view to being in a position to 
criticize them and make new sug- 
gestions after the holiday. Chir- 
man Sedgewick also announced 
steps would be taken to make the 
numerous manufacturers of ma- 
chinery and materials aware of 
the Ford proposals. The proposal 
involves free entry on a wide 
range of products. 


Lee Tire Continues 
Its Hazard Guarantee 


Conshohocken, Pa., Dec. 27.— 
Lee Tire & Rubber Co. will con- 
tinue its road hazard guarantee, 
A. A. Garthwaite, general man- 
ager, has announced. 

The guarantee holds for 12 
months against all road hazards 
and hard luck. 

“Our experience proves con- 
clusively,” Garthwaite said, “that 
this method of assuring the pub- 
lic of quality is economically 
sound for adjustment cost has de- 
creased and our sales and cus- 
tomers increased.” 

With the change in tire buying 
habits through the neighborhood 
service station, an arrangement 
entered into with the tire buyer 
at time of purchase through 
which all tire adjustments are 
concluded without arguments or 
delay, is a necessity, he said. 
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Want Makers to Concentrate on Used Car Sales 


New Jersey Dealers Seek 
Adoption of New Program 


St. Louis, Mo., Dec. 27. — De- 
claring that the used car situa- 
tion is a matter of national con- 
cern, F. W. A. Vesper, National 
Automobile Dealers’ Assn. presi- 


dent, today asked for reports on | 


the actual condition of dealer 
stocks so that relief plans may be 
rushed. 

In a letter to NADA state di- 
rectors President Vesper said: 

“From many sections of the 
country come expressions of much 
concern over the used car situa- 
tion. 

“Some factory sales managers 
try to indicate that this is not 
generally serious but is confined 
to a locality here and there. 

“We know the situation is seri- 


ous nationally, but I must have | 


proof which can be used to good 
advantage. 

“Therefore I ask you to im- 
mediately contact principal deal- 
ers in your vicinity, particularly 
including the low-priced lines, 
ascertain the real facts and either 
wire or air mail same to me. 
Personal opinion won’t do-—-I 


must have accurate information, | 


that will stand up, about the ex- 
act condition of the used 
situation.” 

Vesper’s 


action followed an 


appeal made to him by the New| 


Jersey Automotive Trade Assn. to 
take steps about the used car 
surplus. The New Jersey report 
stated that a financial catatrophe 
faces many dealers there unless 
the situation is immediately rem- 
edied. 


car | 


A six-point program to be ad-| 


opted by all passenger car manu- 
facturers was proposed by the 
New Jersey association. It prov- 
ides: 


That manufacturers 

funds now 
new car demand to stimulate the 
sale of used vehicles. 

That manufacturers make 
2 such Used Car advertising 
more emphatic by collectively 
joining in such advertising, thus 
presenting a united front. 


High 

not selling rapidly because 
new cars offer such tremendous 
values at such moderate prices. 
Therefore price advances on new 
cars should be inaugurated simul- 
taneously by all manufacturers. 
On a uniform Percentage basis, 





use| tive 
| ve 
spent to create| 


priced Used Cars are 





|ids Fibre Cord Co. 
|100 per cent increase 





) such action, would result advan- 
tageously to dealers as it would 
spread prices of the late model 
used cars from delivered prices of 
new cars, 
a person to buy such a late model 
Used Car instead of a new one. 


4. tuted by all manufacturers 
payable directly to the _ retail 
salesmen on sales of used vehicles 
for the next 90 days. 


m Manufacturers should subsi- 
|e) dize dealers who carry new 
cars, by assuming wholesale in- 
terest charges so that production 
will not be affected. This to cover 
| Used Cars taken in trade on sale 
of 1936 models as well as new 
cars, such subsidy of interest 
charges to continue until April 1. 


A bonus plan should be insti- 


When manufacturers _ allot 

funds for Used Car promo- 
tional activities they should give 
due consideration to activities in 
these territories where reports in- 
dicate such Used Car problems 
exist. 





‘Auto Felt Corp. 
Announces New 
Expansion Plan 


Grand Rapids, Mich., Dec. 27. 
A three-way expansion plan 
the American Auto Felt Corp., 
of this city, was announced to- 
day by W. W. Hoagland, presi- 
dent. Hoagland was _ formerly 
president of the Hayes’ Body 
Corp. 

The new plan includes a bed- 
ding division to make mattresses; 
introduction of a line of automo- 
accessories which will use 
by the Grand Rap- 
and at least a 
in produc- 
tion for the present schedules of 
the present Auto Felt plant. 

Production of automotive acces- 
sories, it was said, will include 
summer seat covers, winter radia 
tor fronts and windshield defrost- 
ers. The fabric used will be 
tightly woven paper fibre fabric 
designed for easy cleaning. 

Expansien of the present Auto 
Felt plant production is based on 
the fact that orders now on hand 
will more than double the com- 
| pany ’s business, it was said. 


fabrics made 


New Cars for Christmas 
Boost Detroit Sales 10-50% | 


Detroit, Dec. 27.—Cars bought 
as Christmas gifts boosted De- 
cember new car sales in this area 
from 10 to 50 per cent, according 
to Dow, Jones & Co. 

Survey of representative deal- 
ers shows from 10 to 50 per cent 
of December sales are for deliv- 
ery as gifts just before Christmas. 
Impetus of this type of business 
has kept volume for the month | 
near November levels although it 
may result in curtailed sales next 
month. New car sales in Detroit 
during the first 21 days of De- 
cember total 6,655 units as against 
6,898 in November, a drop of 3.5 | 
per cent, 

Dealers in the low priced range 
report that from 10 to 15 per cent 
of their December cars are to be 
delivered as gifts. The percent- | 
age of medium priced cars classed 
as gifts is slightly higher, while 
Cadillac, Packard and other high 
priced car dealers report from 33 
to 50 per cent of their December | 
sales are gifts. One dealer de- | 
livered four new Cadillacs to one 
family, all of them being gifts. 

Volume of Christmas gift sales 
is attributed largely to early in- 





troduction of new models this | 


year. Another factor is the prac- 
tice in many families of buying a 
second car after operating only 
one during the depression years. 
This business would probably 
have eventually come anyway, but 
much of it is being concentrated | 
around the Christmas season this 
year. 


Maintenance of December new 
car sales at high levels is further 
complicating the used car situa- 
tion, with many dealers reporting | 
that they have the largest stock 
of used cars that they have ever 
had for this time of year. Not 
much relief is expected in the 
next two or three months, which 
are not good used car sales 
months, but a sharp upturn in 
this class of business is antici- | 
pated for spring. Many potential 
used car purchasers are driving | 


very old cars at present, which | 
will go to the scrap heap as soon 
as their owners get sufficient 
money together to buy a fairly 
good used car. Employment 
expected to be good in the spring, 
thus providing a better market 
for used cars than has existed for 
some time. 
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just enough to justify | 
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| its sale to a third party who in 


|} secure the 
|} and that “mere intent * * * can- 


'Pontiac Sales 


| A. W. L. Gilpin, 


| chasers 


is | family for Christmas. 





Court Ruling Validates 


Method of Refinancing 


was: “The decision of the trial 
court in favor of the plaintiff was 
based upon the theory that the 
conditional sales contract 
amounted to nothing because 
there was no change of posses- 
sion, and while purporting to be 
a sale was, in fact, part of a plan 
whereby the defendant was to 
procure and the plaintiff to give 
security for a loan, and was il- 
legal and invalid between the par- 
ties. In this the court erred. 


Hartford, Conn., Dec. 27. A 
mortgage on a car disguised as a 
bill of sale is legal if both par- 
ties to the transaction understand 
that the car is being used as a 
security for a loan, the Connecti- 
cut Supreme Court of Errors has 
ruled in the case of Lena Pietran- 
tonio against Vincenzo Scalo, both 
The verdict of the 
state court reverses a 
finding of the Common Pleas 
Court in which the plaintiff had 


previously been awarded dam-| “* * * The purpose of this 
ages. | transaction was clearly to the de- 
Scalo, doing business as the! fendant a security for the money 


Bridgeport Credit Co., loaned Mrs 
Pietrantonio $150. He accepted | 
the car as security, arranging for 


advances. Although the trans- 
action was intended to take the 
form of a conditional sales con- 
tract, it was in effect a mortgage. 
The transaction therefore was 
valid as between the parties as a 
mortgage of the automobile, and 
the transfer and indorsement of 
the notes to the defendant oper- 


turn signed over his rights to 
Scalo. A bill of sale was made 
out, but the car by agreement re- 
mained in the possession of the 
Pietrantonio family. 

When the Pietrantonios failed 


to keep up their payments on the| ated to transfer the security 
loan, Scalo took the car and later | which was the conditional sales 
sold it to recover the balance of | contract.” 


the loan due him. Mrs. Pietran- 
tonio sued him for $700 damages, 
alleging he had no right to take 
the car because his method of se- 
curing the loan was illegal. 
Judge Samuel C. Shaw of Com- 
mon Pleas Court found for the 
damages of $500, 
holding that the method used to 
loan was “devious” 


The high court ordered judg- 
ment to be entered for the de- 
fendant. The decision is of great 
interest in automotive circles be- 
cause it establishes the validity 
of one method used by automo- 
bile refinancing firms. It is be- 
lieved that millions of dollars in 
automobile mortgages of this type 
are validated by the ruling. 





not cure fatal defects in the in- 
strument.” 
The supreme 


court decision 


Show Big Gain 
Over Past Years | 


Pontiac, Mich., Dec. 27.—Pon- 
tiac Motor Co. continues to show 
huge gains in retail sales when 
compared with similar periods of 
former years. During the first 10 | 
days of December dealers deliv- | 
ered 3,180 new cars compared | 
with 694 during the same period 
last year and a total for Decem- | 
ber, 1934, of 1,704. 

These figures were given out by 
sales manager, | 
who points out that many pur- 
took advantage of the 
announcements and_ auto} 
new cars to the 


fall 
shows to give 

Retail sales of Pontiacs in the MISS KAY DAVISON, 
past three months will practically 
equal those of the first three 
months of the year, Gilpin added. 





IT’S A SECRET that the Railton, popular British sports car, uses a Hudson eight chassis. 
“Buy British’ movement is responsible for this point not being stressed publicly. 
capable of 107 mph, cresting a 20 per cont gradient at Brooklands in England. 





The 
Here is the Railton, 


Black Pvuitets 
Record Truck 
Year in 1936 


Cleveland, Dec. 27.—The out- 
look for the truck and bus in- 
dustry for 1936 is the best in five 
years and a new 
all-time record 


high for truck 
and bus sales 
will be set next 
year, says Rob- 
ert F. Black, 


president of the 
White Motor 
Co. 

“Based on re- 
flections of our 
branch man- 
agers, dealers 
and salesmen 
from all parts of the United 
States and Canada who attended 
a four-day convention in Cleve- 
land in December, and on other 
factors such as governmental ex- 
penditures and the revival in the 
building industries, the truck and 
bus industry outlook for 1936 is 
the best in five years,” Black said. 

“Truck sales in 1935 were the 
second largest in history,” he 
said, “and every indication points 
to 1936 setting a new all-time 
high.” 

Black also predicted his com- 
pany will sell more White and 
Indiana trucks and buses in 1936 
than in any previous year in the 
company’s history. 





KR. F. Black 





director of the Detroit Artists’ Bureau, 
Halsey Davidson (left), Chevrolet advertising art director, and Robert 
Sinclair, manufacturers’ representative, start judging entries in Chev- 
rolet’s accessory window display contest. 
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Looking Into The Next Year 


S WE close the books on 1935 there must come universal 
applause from a grateful nation for the contribution 
the automotive industry has made during the past 12 
months to speed recovery. There can be little question 
that the aggressive attacks this industry has made on 
the forces of depression formed the spearhead of our ad- 
vance to better times. Higher wages, shorter hours, in- 
creased production and employment, lower prices despite 
higher costs. Aggressive selling and advertising all have 
been weapons in the battle. 


Perhaps, the boldest stroke of all was to move forward 
the announcement date of new models from January to 
December which entailed changing time worn buying 
habits of the nation. That the public is appreciative of 
the efforts the industry has made is indicated by the re- 
sponse it has given to this movement to buy earlier and 
spread employment at the plants more evenly throughout 
the year. 

As we enter 1936 the outlook is more encouraging than 
it was at this time last year. More men are working, 
business generally is on the upgrade. There is little 
likelihood that the record sales made during November 
and December will be reflected in a weakening of buying 
during the coming spring. 

Used cars are the only black spot on the 1936 horizon 
and even this problem on a national basis is not considered 
ominous. From the brighter side of the used car market 
for 1936 it seems almost a foregone conclusion that, 
whether or not we like it, the long disputed payment of 
the so-called Soldier’s Bonus is very likely to be settled in 
favor of the veterans soon after Congress convenes. If 
this proves true, the loosing of better than $2,000,000,000 
in sizeable individual sums will certainly have a stimulat- 
ing effect on used car sales. 


Farm incomes in the coming year will undoubtedly show 
further improvement and there are those who predict that 
1936 will witness a baby boom, at least, in the building 
industry. Taking all these things into consideration we 
feel safe in not only wishing you a happy and prosperous 
New Year but in predicting also that you will have it. 


No Turkey In Saginaw 
pity the poor late comers at the corner butcher’s in 

Saginaw. Following the payment of $25 bonus checks 
to the employes in various General Motors enterprises in 
that fair city this week every turkey, duck and chicken 
was gobbled up within 12 hours. In many other GM 
centers the story was the same. But when we look with 
pity upon the late comers, think of the joy in the thou- 
sands of General Motors’ homes scattered throughout the 
length and breadth of our land. 

In paying this bonus to the more lowly of its employes 
General Motors accepted the “new responsibilities of in- 
dustry” which A. P. Sloan so clearly outlined in his 
address before the National Assn. of Manufacturers a few 
weeks back. For many of the employes who benefited 
from the “Appreciation Fund,” the $25 check more than 
covered the expenditures they had planned in their original 
Christmas budget. For many others it meant the differ- 
ence between scrimping for the family presents and re- 
ceiving them prepaid from Santa Claus. 


oe 


By the Publisher 


HAPPY To the constant 
NEW YEAR “readers of this col- 
NO END! umn of wit and 
wisdom (and from 
a careful analysis by certified 
public accountants of the brick- 
bats and bouquets received dur- 
ing the past 12 months I am ad- 
vised there are now more than 
enough qualifying to fill a stand- 
ard Pullman car) the season's 
greetings and may all your profits 
in the New Year be big ones! 
* * * 


ON AUGUST 10, while the 
thermometer in most parts of 
these United States was trying 
for an all-time altitude record, 
you read in this column: “this 
year the entire picture will be 
changed. The new cars will be 
shown all over the country well 
in advance of the Christmas sea- 
son. Buyers wul have a chance 
to compare, pick-and-choose, and 
place their orders for Dec. 25 de- 
livery. There is a psychological 
“spending urge” at the holiday 
season which no one can deny! 
It is the time when purse strings, 
not only in America but ’round 
the world, are loosened and most 
folks seem to realize, if ever, that 
money after all is merely good 
for the happiness and satisfac- 
tion which it will purchase.” 

co * + 

NOW THE IDEA as expressed 
then may not have been original, 
but at least it was, apparently, 
the first time it had been brought 
out and paraded before the in- 
dustry because on Nov. 19 even 
so impartial and discerning an 
observer as Don Lawder of the 
“New Yorker” reprinted the col- 
umn in a four-page circular titled 
“Out of the Shelves by Christ- 
mas!” Attached was a letter to 
that worthy magazine’s present 
and prospective automotive ad- 
vertisers which ‘began “George 
Slocum writing in the Automotive 
Daily News advocates selling mo- 
tor cars in December on the ap- 
peal ‘give a car for Christmas!’ 
This sounds logical. Heretofore 
the Christmas gift appeal has not 
been possible in the automotive 
industry generally because most 
new models were not available 
until after the January shows, 
This year is different.” 

* a or 

TODAY (two days after Christ- 
mas), Dow, Jones & Co., the na- 
tional authorities on business and 
financial trends, says in a tele- 
graphic dispatch reprinted in 
most daily newspapers: “Sales of 
Christmas gift automobiles have 
added substantially to volume 
during the last few weeks. Sur- 
vey of representative dealers 
shows from 10 to 50 per cent of 
December sales are for delivery 
as gifts just before Christmas. 
, Dealers in the low-priced 
range report that from 10 to 15 
per cent of their December cars 
are to be delivered as gifts... . 
Cadillac, Packard and other high- 
priced car dealers report from 33 
to 50 per cent of their December 
sales are gifts. One dealer de- 
livered four new Cadillacs to one 
family, all of them being gifts. 
‘ Volume of Christmas gift 
sales is attributed largely to early 
introduction of new models this 
year. This business has been 
negligible in previous years since 
the new models were ordinarily 
not announced until after the first 
of the year. Another factor is the 
practice in many families of buy- 
ing a second car after operating 
only one during the depression 
years.” 

* ae * 

MODEST AS this column thinks 
it is, we could not help but take 
this bow, especially because we 
are criticized quite regularly for 
being too optimistic. And then 
again this may be the last chance 
we will have for some time to 
rub some “I-told-you-so” oint- 
ment in our critic’s hair! But to 
friend and foe, Happy New Year, 
No End!—G. M. S&S. 
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The Signal Swings 


In This 


Corner 


The views expressed in this column are those of our readers 


and do nct necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


L. A.W, 


Dear Chris: You and I know 
that the L. A. W. (League of Ameri- 
can Wheelmen) doesn’t mean Liquor 
and Women; you and I also know 
where the good roads movement 
started and through what organi- 
zation. I am very appreciative of 
the nice little human interest story 
which you were good enough to 
print in your issue of Dec. 14. 
Please accept my thanks.—Edward 
N. Hines. 


From Africa 

In our newspaper advertising we 
should like to capitalize the steady 
growth in popularity of the Olds- 
mobile car over the past 10 years in 
the United States, and for this 
purpose, would like to base such 
advertising on authentic registra- 
tion figures such as those published 
in your paper, and released through 
R. L. Polk & Co. of Detroit. 


Would it be possible for you to 
let us have the registration figures 
released through Polk for Oldsmo- 
bile cars, during the period of 1925 
to the end of 1935, (as far as this 
material will be available in 1935, 
let us say, for the first 10 months) 
also in each year, beginning with 
1925, indicate the relative position 
Oldsmobile occupied in America in- 
sofar as registrations are concerned 


If you can see your way clear to 
provide us with the foregoing ma- 
terial you may be assured it will be 
highly appreciated. — P. Hooper, 
Halrick Motors Pty.) Ltd., Durban, 
South Africa. 


Solution 


Your editorial of Dec. 4, entitled 
“Governor the Gay Deceiver.” 

I agree with you that this is not 
the solution, but I do believe there 
is another road to correct in a 
large measure the killing of so 
many thousands of American peo- 
ple by automobiles. 

Fines have not curbed it, jail 
sentences have had little effect. 
Possibly 5 per cent of automobile 
drivers are reckless or careless 
and possibly not more than .1 per 
cent or less are wilfully reckless, 
so why punish 20,000,000 drivers 
for the sins of a few? 

I believe the greatest punishment 
which can be inflicted on any auto- 


mobile driver would be to prohibit 
him from driving any car for a 
period depending on the nature of 
his offense. 


Courts do suspend drivers’ licenses 
now, but many continue to oper- 
ate cars because there is no way 
for peace officers to “spot” them. 
Why not license every driver and 
the license issued be in the form 
of a plate, perhaps as large as the 
car plates themselves and of a dis- 
tinctive color, which must be dis- 
played in a prominent place on the 
car at all times when the licensee 
is driving. ’ 

It would then be an easy matter 
to catch any driver when his license 
has been impounded. 


Even the careless or reckless 
driver dislikes exceedingly to be 
deprived of his privilege of driving 
and if he does drive after his li- 
cense has been impounded he can 
be apprehended immediately by any 
peace officer. — B. J. MacMullen, 
Santa Ana, Calif. 


AS OTHERS 
SEE IT 


Vale NRA 


A yuletide message from Presi- 
dent Roosevelt to the people of the 
United States which gives real pleas- 
ure is this short official announce- 
ment: “The National Recovery Ad- 
ministration and the office of Ad- 
ministrator are hereby terminated.” 

The General's Blue Eagle long ago 
reached a state of dessication. Ever 
since the ruling by the Supreme 
Court, the NRA has been to all in- 
tents and purposes dead. 

The public has been asking more 
and more insistently why it must 
put up millions a year to pay sal- 
aries to people for doing nothing 
except sit about as participants in 
a wake, 

The matter was getting to be a 
bad public scandal. Now happily it 
is ended. And though places will be 
found for the ex-NRA employes by 
a bureaucracy which never contracts 
and always expands, there is at 
least a chance that henceforth they 
may do a little something to earn 
their money.—Detroit Free Press. 
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L1/70,000 PAID ATTENDANCE 


EVER before has anything like this been 
+ ‘“ done. Farmers can rarely see the big city 
Automobile Shows. So, this year, we, the 
publishers of the five farm papers of the Mid- 
west Farm Paper Unit, are making it possible 
for the Automobile Industry to stage an 8- 
state-farm auto show. Our share of this show 
is a Farm Auto Show Section, which will 
reach 1,170,000 of America’s richest farm 
homes—plus a merchandising help that will 
be unique in stimulating rural dealer activity. 


This ‘Auto Show” section, which will ap- 
pear in the February 15th issues of every one of 
the Midwest Farm Paper Unit’s publications, 
will do something for the automobile indus- 
try that nothing else could do. It is especially 


designed to send farm folks into their local 
dealers’ show rooms early. Tying up to the 
industry’s wise move of advancing the new 
model dates, this section will reach 76% of 
the farm owners of automobiles and trucks in 
the eight Midwest states with advance news of 
the new cars, at the same time that new models 
will be in all rural dealers’ show rooms. 


The automobile industry has never had such 
an opportunity to stage an intensive drive 
through dealers. This year, as never before, 
able automotive merchandisers can get rural 
dealers off to a flying sales start, in the months 
which are usually “deadest.” Their efforts to 
get farmers interested in new cars, before the 
heavy Spring work begins, can really get re- 


sults this year. Be in this issue! Take advantage 
of the unparalleled merchandising opportunity 
this ‘“Auto Show”’ section will afford. Not for 
years has the farm field been such a worth- 
while market. Call Gordon Broholm, and 
have him bring up a dummy of this section 
today; and have him explain the merchandis- 
ing cooperation the Midwest Farm Paper Unit 
is prepared to give. Time is getting short and 
quick action is necessary. 
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MIDWEST FARM PAPER UNIT 


WALLACES’ FARMER & IOWA HOMESTEAD 
THE NEBRASKA FARMER 





THE PRAIRIE FARMER 
WISCONSIN AGRICULTURIST & FARMER 


THE FARMER 








Public With 


Seattle, Wash., Dec. 27.—A 
novel method of merchandis- 
ing used cars has been instituted 
by Thomas B. McCarthy, publicity 
manager of Lewis & Culbertson, 
Inc., distributors for Studebaker 
and Pierce-Arrow, to dramatically 
call attei.tion of the public to the 
“Sands Plan—The Envelope Tells 
the Truth.” 

A number of used cars offered 
for sale by this firm were lined 
up along the curb and a prospec- 
tive “buyer” 
line and chose a car, all while 
blindfolded, to illustrate the con- 
fidence with which one may buy 
any car offered with the “Sands 
Plan” guarantee and take no 
chance of being “stung.” 


Shown to 40,000 
About 200 feet of talking pic- 
tures were made of this demon- 
stration. In addition this picture 
explains the “Sands Plan,” what 
it is, how it works and the com- 
plete protection offered the buyer. 


The film has been showing to | 


approximately 40,000 persons per 


week and the firm has received | 


much favorable comment. 


The dialog explains a used car | 


sold under the plan carries an 
envelope attached in which is 


contained the complete history of | 


the car—its correct year and 
model, name and address of for- 
mer owner, the equipment on the | 


Bus Station Planned 


Louisville, Ky., Dec. Archi 
tects already have drawn tentative 
plans for the construction of a mod 
ern $250,000 union bus_ terminal 
to be used by all of the 35 buses 
now operating between Louisville 
and points throughout the nation, 
it is reported. 


al 


walked along the | 
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Blindfold Test Proves Aid in Used Car Sales 


— 


Sound Pictures Impress 


) car, copy of work order showing 
exactly the repairs and recondi- 
|tioning expense performed; 
label on the windshield of each 
car carries a copy of the written 


pective buyer 
with all of the above information 
in haad, as explained in the film, 
he may secure a surety bond from 
|a@ leading indemnity company, 
|absolutely guaranteeing every 


be refunded without argument. 


20,000 Cars Sold 

‘During the past 15 years we 
have sold 20,000 cars under the 
‘Sands Plan’ of merchandising,” 
said William Culberson, “and a 
large number of these were pur- 
chased by persons, who although | 
not literally blindfolded, bought | 
their cars without ever having a 
demonstration ride or even hear- 
ing the motor run. 


“For years we have seen cigar- 
ettes, perfumes and other articles 
advertised with the 
| test,” but never used cars. 


“We made this talking picture 
to illustrate to the public both 
| visibly and orally that used cars 
|can be purchased with confidence.” 

Further, Culbertson lays down a 
dictum on confidence in buying 
used cars that can well be 
applied by every merchandiser of | 
used cars, anywhere. 


Honesty Counts 


“Confidence in our used cars 
has been built because of the 





fact that we honestly recondition | 
Then we tell | 


them,” he says. 
the world about it to the best of 
our ability. Finally we actually 
| live up to the promises and repre- 
sentations made. That’s all there 


Guarantee 


“blind-fold | 


a building of 
modeled after 
cities, and 


The plans call for 
the latest design, 
those in the principal 
containing luxurious lounge rooms 
for both men and women, restau- 
rants, soda fountains and shops. 


leading indemnity company is 
willing to guarantee, our guar- 
antee, to the skeptical buyer, 100 
per cent.” 


Manufacturers who use 
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is to it, and that’s the reason a/| 


I 


a | 


guarantee effective. If the pros- | 
is still skeptical, | 


statement and promise made re- | 
garding the car, or his money will | 


THIS SCENE is from 


| bertson, Inc., Seattle, 


a 


Chicago Dealer H - Reviews 


Past Year’s Achievements 


Chicago, Dec. 27._-In his ca- 
pacity as president of the Chicago 
| Automobile Trade Assn., K. K. 
| Kenderdine, head of the North- 
| west Buick Co. and Northwest 
Pontiac Co., today listed this 
year’s production and sales rec- 
ords, 
new 
shows, 
|} ments of 1935. 

Kenderdine declared 
of these factors were 
| lated and each was 
in large part for the others. 
| stated that in addition to 
stimulus of fall 
the 1936 cars, the 
influence was “the 
the replacement 

“As was the 


car announcements and 


all 


re- 


that 
closely 


the 


biggest single 
proportions of 
market.” 

case with other 
products, motor cars were used 
well beyond their normal life, 
and the situation got to the point 
they had to 
through the purchase of 
models or better used cars,” 


where 
new 
said 





Kenderdine. 

“Increased purchasing power or 
a desire on the part of people to 
loosen their purse strings, de- 
pending upon the point of view, 
also had its effect upon the sales 
gains in 1935. 

“IT agree with those who state 
that dealers during the coming 
year need to put a lot of pres- 
sure upon their used car sales 
and exercise a lot of caution in 
the matter of trade-ins.” 


‘Colo. Adopts 


Twice-a-Year 


Denver, Colo., Dec. 27. 
| given a thorough inspection twice 
| a year, at garages licensed to do 
| this work, and carry at all times 
| a certificate showing the car to 
be in a safe condition for driving, 
under regulations of the new uni- 


form safety code which becomes 


| : . 
ing examinations. 


week by State Treasurer Charles 
M. Armstrong, provide for a 





| the inspection. 


movie 
Studebaker and Pierce-Arrow 
| the public it can buy their cars blindfolded 


Putian Buyers 
Show Interest 
In Accessories 


Pontiac, Mich., Dec. 27.—More 
automobile accessories by far 
have been bought by motorists in 
the last three months than dur- 
ing any similar period in the 
history of the motor car busi- 
ness, says O, A. Lamoreux, parts 
and accessories manager of Pon- 
tiac Motor Co. 


“It is said on good authority,” 
|continues Lamoreux, “that the 
automotive accessories volume for 
| the country is running at the 
rate of between $150,000,000 and 
| $200,000,000 a year. 

“Contrary to the practice of a 
few years ago, a large percent- 
age of the accessories business is 
being done by the car dealer him- 
self. The accessories are approved 
by the car manufacturer and in 
most cases carry the car builder’s 
trade mark. 

“Our own accessories sales for 
the last quarter of this year 
will easily be five times greater 
than they were during the same 
period of 1934. Of course, early 
announcements and fall auto 
shows have helped tremendously, 


Lewis & Cul- 
dealers, to tell 


prepared by 


The rear vision mirror must 
be adjusted so that the driver 
can see the road plainly for at 


along with the shift to fall | 


as the outstanding develop- | 


responsible | 


He | 


introductions of | 


least 200 feet to the rear. 
At a speed of 20 miles an 
hour, the stopping distance 
for cars having four-wheel brakes 
| is 40 feet; for cars with two-wheel 
brakes, 55 feet. 
The 


“driving beam” of multi- 


4 
| tinguish persons and objects at 
350 feet. The “passing beam” of 
multiple beam lights must dis- 
| tinguish persons and objects at 
100 feet. A single beam head- 
light must distinguish persons 
and objects at 200 feet. Cars 


| is the 
|}cent of our new cars are being 


ple beam headlights must dis- | 


but there has been a greater vol- 
ume than ever before coming 
under the head of Christmas ~ 
present trade. 

“One of our most popular items 
car heater. Fully 50 per 


sold with heaters. “Radios are 
being installed on 25 per cent of 
the Pontiac cars that are sold 
today. Windshield defrosters and 
ash receivers are very popular. 
The principal accessory that has 
been added to the line is the 
electric clock which is installed 
in the glove and package com- 
partment door at the right of the 


be renewed | 


Car Check Up 


Every | 
| automobile in Colorado must be| 


effective Jan. 15, when all motor- | 
ists in the state must begin tak- 


The regulations, announced this | 


maximum charge of 50 cents for 


having lights that do not clearly 
illuminate the highway more than | 
75 feet are restricted to a speed 
of only 20 miles an hour and this | 
fact must be written across the 
face of the inspection certificate. 
The red tail light must be visible | 
500 feet to the rear and con- 
structed and placed so as to il- 
luminate the rear license plate | 
with a white light of sufficient 
intensity to make the plate legible 
at 50 feet. Unnecessary lights or 
reflectors of various colors are 
prohibited. 


m= Windshields must permit clear 
vision at all times and the 
wipers must be in good condition. 


Brake inspection must include 

a road test and the removal of 
at least one wheel for examina- 
| tion of the lining. 


dash. These clocks are going on 
from 35 per cent to 40 per cent 
of our new cars.” 


Baker-Raulang Co. Has 


New Swivel Attachment 

Cleveland, O., Dec. 27.—A new 
swivel fork attachment recently 
developed by the Baker-Raulang 
Co., of this city, makes the stand- 
ard five-ton capacity Hy-Lift 
truck a multi-purpose piece of 
equipment, it is said. 

When applied to the platform 
of the truck, one man and the 
truck can handle steel in bundles 
up to three tons in weight, it is 
claimed. This reduces handling 
costs, enables quicker deliveries 
and eliminates accidents to per- 
sonnel. 











| 
| 
| THE VALUE OF 


UNIFORMITY 


Car manufacturers can profitably follow the lead of grocery chains 
and oil companies in the building of uniformly designed sales out- 
lets. Some leaders already have Uniform Quick Service Stations in 
successful operation. One logical reason is this: Ten or more stations. 
built at a time, cost less. Ask Austin. 


THE AUSTIN COMPANY 


Engineers and Builders—16112 Euclid Ave., Cleveland, O. 
Offices in Principal Cities—Detroit, Michigan, 2842 West Grand Boulevard 


we'd 





STAEBLER OIL Co, 


Not only the brakes and lights, | 
but all safety equipment on cars| 


| will be inspected. 
principal requirements: 


The horn volume must be suf- | 


Here are the) 


ficient to be heard 200 feet. | 





MORGAN STREET ond 41st AVENUE 


38th ROAD—N. E. from DOUGLASTON BLVD. 
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Douglaston doesn’t seem like a part of 
New York City, but it is. Situated on the high 
shoreline off Little Neck Bay, Douglaston has 
winding roads, shaded by one-hundred-year- 
old trees, fine homes on spacious grounds, and 
its own yacht club. With its country setting 
and the fifth highest median family expendi- 
ture among New York districts, Douglaston 
is a good car market. About one-sixth of its 
families bought new cars in the first eleven 
months of 1935. The 274 new car sales 
included 86 Fords, 37 Chevrolets, 36 Plym- 
ouths, 26 Oldsmobiles, 23 Buicks, 19 Dodges, 
11 Pontiacs—12 Packards, 3 La Salles, and 
lL Lincoln. 

In addition to being an extra good car 
market, Douglaston is an extra good News 
market—with 835 copies Daily going to the 
district’s 1,727 families—a family coverage 


28th AVENUE EAST from BAYSHORE ROAD 


Ditta ise Douglaston! 4 


' 48%. The next preferred paper in the 
polio sells 738 copies. Since 1929 News 
circulation here has increased 89%. 


In nine years, in the nine richest 
districts in New York City, News 
circulation has increased 120°% 
... gained in every district. 


The fact that The News reaches most 
New York City families, in the high-income 
as well as the middle-class districts—gives 
The News an edge as an automobile medium 
that no other New York paper has. With the 
highest coverage among high-unit prospects, 
as well as high-volume prospects, The News 
oughtto rate first place on every New Y ork list! 
Spend more of your advertising appropriation 
in The News and watch New York spend 


more of its money for your cars! 


THE tdi NEWS 


LAP 
NEW YORK'S CONES ricrure NEWSPAPER 


Tribune Tower, Chicago + Kohl Bldg., 


eS 


San Francisco + 220 East Forty-SECOND STREET, NEw YORK 


a eee oe | 
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Declares Public Condemns Road Fund Diversions 


Further Checks Planned 
At Road Builders Meeting 


Washington, Dec. 27.— States 
that have engaged in diversion 
of highway revenues to purposes 
unrelated to highway construc- 
tion are being called sharply to 
task by the motoring public from 
which these revenues are col- 
lected, according to a statement 
this week by the American Road 
Builders Assn. The ARBA state- 
ment is based on reports to the 
organization by state and county 
officials in many sections of the 
country, it is pointed out. 

The “anti-diversion” provision 
that was written into the Hay- 
den-Cartwright Act of 1934 
served to check the tendency to- 
ward raiding highway revenues 
for many purposes, the state- 


aa 


With each new showing of ‘America’s Fin- 
est Six’’ both publicand dealer enthusiasm 
mounts higher and higher. Automotive 
experts pronounce the new 1936 Reo 
Flying Cloud the year’s most exceptional 
value. In beauty, size, balanced weight and 
performance it stands out above all other 
sixes. Record-breaking sales prove wide- 
spread recognition of these facts. 


Read above what 


REO MOTOR CAR 


Reo distributors and 


COMPANY, LANSING, MICH. 


ment adds, but the campaign to 
bring a total end to diversion 
of these funds will be given re- 
newed impetus at the road build- 
ers convention in Cleveland, 
Jan. 20-24. 
Enormous Toll 

figures, it is stated, 
plus estimates made in cases 
where official figures are not 
available, show that diversion of 
highway revenues took a toll of 
approximately $200,000,000 from 
the road building program in 
1934. Diversion for the current 
year probably will total an equal 
amount. 

The MHayden-Cartwright Act 
provided that “federal aid for 
highway construction shall be 


Official 


Oo 


extended only to those states that 
use at least the amounts now pro- 
vided by law for such purposes 
in each state from state motor 
vehicle registration fees, licenses, 
gasoline taxes, and other special 
taxes on motor vehicle owners 
and operators of all kinds” for 
highway purposes, except that no 
state shall receive less than two- 
thirds of what it otherwise would 
receive in federal funds. The ef- 
fect of this provision was to “peg” 
diversion of highway funds at the 
mark existing when the law be- 
came effective. 
Public Resentful 

This, according to the ARBA, 
left the states that were divert- 
ing portions of their highway 
revenue to other purposes free 
to continue such diversion at the 
level then prevailing. It is now 
apparent, they say, that the mo- 
toring public is resentful that the 
guilty states are continuing to 


offers BIG PROFITS for 1936” 


—say Reo Dealers and Distributors 


throughout 
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divert portions of their highway 
revenues and a nation-wide revolt 
has developed from spontaneous 
sentiment existing among all who 
are being “short changed” on 
their highway revenues, 

Many roads that are unsafe 
because of lack of improvement 
to meet modern traffic conditions 
could be made safe if all money 
collected from gasoline taxes and 
motor vehicle license fees were 
used for road construction and 
maintenance, the organization 
declares. 


Schedule Meet 

Milwaukee, Wis., Dec. 27.—The an- 
nual convention and equipment show 
of the Wisconsin Petroleum Assn. 
will be held at the Hotel Planking- 
ton here Jan. 7 to 9. A review of 
the inquiry being made by the state 
department of agriculture and 
markets into the marketing practices 
in the oil business will be given dele- 
gates at that time. 
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—Albee Reo Motors, 


Elmira, N 


dealers say about the reception given 
America’s Finest Six. Then act promptly 
if you would share in Reo prosperity 
during 1936. Remember, Reo gives you 
an exclusive territory franchise—a real 
opportunity to make money. Reo, too, 
assures you of two profits with one over- 
head through the sale of Reo passenger 
cars and trucks. Write or wire today for 
full information. 


NAPA Announces 
Regional Meets 


For Jan. and Feb. 


Detroit, Dec. 27.—A policy of 
“bringing the meeting to the job- 
bers” has been inaugurated by 
the National Automotive Parts 
Assn., with its announcement of 
11 regional conferences to be held 
in 11 cities during January and 
February. 

These meetings are designed to 
be of value to all who attend, re- 
gardless of whether they handle 
NAPA lines, according to Henry 
Lansdale, general manager of the 
NAPA. The programs purposely 
are not being devoted to the pro- 
motion or discussion of NAPA 
lines, but rather are to present 
ideas that will increase sales and 
make more money for jobbers, 
no matter what lines they handle, 
he said. 

Last Two Days 

The sessions will be conducted 
by NAPA warehouses and manu- 
facturers, in the interest of in- 
vited jobbers and jobber sales- 
men in the various territories 
into which the country has been 
divided. They are to be brass- 
tack meetings and social aspects 
of the sessions, each of which 
will occupy two full days, will be 
confined to a banquet and enter- 
tainment to be staged at the close 
of the business sessions. 

An idea of the scope of the 
conferences may be gained from 
the fact that practically all NAPA 
manufacturers will take part and 
have engaged special cars to 
carry equipment and personnel 
over the circuit mapped out by 
NAPA officials. 

List Cities 

Each of the 11 conferences will 
be devoted to presentations and 
discussions on the parts and ma- 
terials industry, new opportuni- 
ties for building volume and 
profit, wholesale shop service, de- 
velopment of various classes of 
customers, budget operation, sales 
expense, inventory control, collec- 
tions and discounts, and similar 
subjects. Cities, dates and ware- 
house territories for the meetings 
follow: 

KANSAS CIT Y—Jan. 20-21. 
(Kansas City, Omaha, Denver and 
St. Louis warehouses and territory.) 

DALLAS — Jan. 23-24. (Dallas, 
Oklahoma City, San Antonio and 
Houston warehouses and territory.) 

LOS ANGELES—Jan. 27-28. (Los 
Angeles and Salt Lake City ware- 
houses and territory.) 

SAN FRANCISCO—Jan. 381-Feb. 
3. (San Francisco and Oakland 
warehouses and territory.) 

PORTLAND — Feb. 3-4. (Port- 
land and Spokane warehouses and 
territory.) 

SEATTLE — Feb. 5-6. (Seattle 
and Vancouver warehouses and ter- 
ritory.) 

MINNEAPOLIS—Feb. 10-11. 
(Minneapolis and Des Moines ware- 
houses and territory.) 

CHICAGO—Feb. 13-14. (Chicago, 
Milwaukee, Indianapolis, Detroit, 
Grand Rapids and Louisville ware- 
houses and territory.) 

CLEVELAND—Feb. 17-18. (Cleve- 
land, Pittsburgh, Buffalo, Syracuse, 
Columbus and Cincinnati ware- 
houses and territory.) 

NEW YORK—Feb. 20-21. (New 
York, Boston and Philadelphia ware- 
houses and territory.) 

ATLANTA—Feb. 24-25. (Atlanta, 
Richmond, Jacksonville, Birming- 
ham, Memphis and Nashville ware- 
houses and territory.) 


Dallas Group Elects 
Maher New President 


Dallas, Tex., Dec. 27.—At the 
annual meeting of the Dallas Au- 
tomotive Trades Assn., Dec. 17, 
Edward Maher was elected pres- 
ident; J. P. Gough, vice-president 
(re-elected); I. L. McColister, 
treasurer. J. H. Connell is exec- 
utive secretary of the associa- 
tion. Installation of officers will 
be held at the first meeting of 
the new year, Jan. 14, at the 
Dallas Athletic Club. 

The retiring president, X. R. 
Gill, automatically becomes a 
member of the board of directors. 





AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 28, 1935 


R. E, KLAGEs 
President 


FRANK D. TosBin LeRoy J. Scor 


@ We wish to announce the opening of and sales problems in our type of products. We 
our own general sales and service office at 614 bring these men into our own organization for we 
Fisher Building, Detroit, Michigan, on January 2, feel that their long contact with this industry has 
1936. This office will be in direct charge of given them a wealth of experience that will be 


Mr. Frank D. Tobin and Mr. LeRoy J. Scott. beneficial to all our customers. 


We are convinced a more direct factory representa We ask you to use their services and the facilities 
tive plan will allow us to serve our customers with of this new office at any time, and hope this 
a greater degree of efficiency, and permit us also to arrangement will offer further proof of our sincere 
carry out a program of expansion, which we recog efforts to serve you more effectively. 
nize as essential to our growth and advancement 


in the automotive field. 


Both Mr. Tobin, who has been connected with our we 


sales activities for many years, and Mr. Scott, long 
President 


associated with the Thompson Products Company, 


Inc., have a complete knowledge of the engineering 


THE COLUMBUS AUTO PARTS COMPANY 


Factory 


Columbus, Ohio 


Detroit Office e Telephone 
614 FISHER BLDG. TRinity 2-1414 
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November Retail Finance 83% Above Last Year 











55 Ye Increase Or Over Oct. e same month of previous years, | the Census by a sample group of | 
9 and the percentage changes from | large finance companies that have Sparks 


EI M } O7 October to November in past | been in continuous operation since 
even ont “ls P /Q) | years are shown below: | 1929. The dollar volume of these | 











































Comparisons of Nov., 1935 organizations represents over (Continued from Page 1) 
eae _ ————_ With the Same Month of three-fourths of all the automo- : é 
Washington, Deo. 27. Dollar | changes is attributed by the De- Previous Years bile finance business written vet smaller engines can be used which 
volume of retail financing of new | partment to the earlier introduc- Nov.. 1985. waa: all finance companies reporting to | will give the same results as the 
passenger automobiles shows an/tion of new models this year. 83.4% piles dae ~ Now 19: the Bureau, it is stated. | larger motors in general use to- 
increase of 83 per cent for No-| As compared with October, 1935 im We, dee eee” Gee | day. Cars, too, can be built 
vember as compared with Novem-| there was an increase of 55 per aoe higher than Nov., 1933 |smaller, he says, saving initial 
ber, 1934, and an increase of 134 | cent. prope oo than Nov., 1983 Me Ee Registrations Top cost, cost of operation and also 
per cent compared with Novem- The aggregate volume f the my ny igner than aSOV., on All * cutting down depreciation. He 
ber, 1933, according to preliminary | 51.4 44 a of this — io 16.4% higher than Nov., 1930 1934 in 11 Months says, also, that his experiments 
im: s S yes as Ahiche ‘ J C : » also, the s r 
/ estimates made by the U. S. De- 20 per cent above a a. a tee than Nov., 1929 Providence, R. I., Dec. 27.—With| prove that his present six pro- 
partment of Commerce. The ma- menthe of 1084 and 77 oer hak Oct.-Nov. Changes. Percentage | still another month to go, Rhode| duces more horsepower than did 
jor factor in these marked higher than fer the correapendine Change from Oct. Island’s automobile registrations the ’35 eight. 
iain acetic —| period in 1933 - & a ee +-55.4 for 1935 already have topped the | Ss s 
: Nov., 1934 14.5 entire year of 1934. IN E MAIN 
Name Johnson aan ey are — on Nov., 1933 24.1 Figures released by the iis Lae & Riceteee a onan 
Youngstown, 0. Dec. 27—T. T. ides ae a ae on co Nov, 1932 15.8 Vehicles Division for the 11|Roper, when he launched his 
Johnson has been appointed sales | y e week weightec Nov., 1931 15.0 months ending Nov. 30 revealed | m 
Pp di a. i 1 : campaign to bring about unified 
metallurgist of the Republic Steel | Gccording %0 2 5S ative volume Nov., 1930 22.9 the issuance of 150,962 registra- se 
f busi d action in the ceuse for safety on 
Corp., pig iron division. He will|f business as determined by ex- Nov., 1929 —22.9 |tions since Jan. 1 last. This|the highways, were constructive 
be attached to the Birmingham, Ala., | perience in the trade. Compari- | Estimates are based upon fig- | figure represents a gain of 6,036/ and to the point. But I think 
istrict. sons of November, 1935, with the! ures reported to the Bureau of | over the 1934 } mark of 144, 926. l two of them place an onus on the 
eee oe ae automobile industry which is off 
| key. 





| Roper wants to know what the 
automobile industry is going to 
|to do to help eliminate old and 
lunsafe cars from the highway. 
| Possibly he is unaware of the fact 
|that several of the big car com- 
| panies have spent millions buying 
|up the junkers and wrecking 
them. What more could they do? 

It seems to me that it is up to the 
| various state legislatures to enact 
|laws that will bring about the 
elimination of the junkers. 

And he asks, “what steps have 
| been taken by dealers to insure 
| the public against high-speed cars 
being sold to reckless, disabled or 
drunken drivers?” Imagine what 
| would happen if a dealer should 
y |attempt to censor sales in the 
| way Roper wants him to do! 

* * * 


FOLLOWING the recognition 
given Edward N. Hines, of De- 
troit, as father of the concrete 
highway in the United States, 
comes the death of Horatio S. 
Earle, also of Detroit, and also 
one of the pioneers in the good 
roads movement. Both men de- 
rived their enthusiasm for the 
cause in the early days of the 
League of American Wheelmen. 


I wonder if the automobile in- 
dustry realizes the foundation for 
its business laid by the cyclists 
|of 50 years ago who started the 
|fight for roads. Had not the 
| bicycle riders aroused the country 

to the need of better roads and 
|had them built undoubtedly the 
| advent of the automobile would 
| have been set back for many 
years. 
| It was Col. Albert A. Pope, of 
Boston, who is entitled to recog- 
| nition as having been the most 
| powerful factor in the good roads 
movement at the start. The Col- 
onel built Columbia bicycles and 
he realized that without roads 
|}suitable for riding it wouid be 
| well night impossible to sell his 
| product. So he clamored for road 
|/improvement, spent millions in 
the cause and so inspired others 
that a constructive plan was 
started that finally resulted in 
making America highway-con- 
scious. And Hines and Earle 
were soldiers in the front ranks 
in those formative days. 

* * * 

BILL HOLLER is coming along 
nicely, following his appendicitis 
operation in a Detroit hospital 
just before Christmas. The oper- 
ation was most successful, they 
tell me, but the general sales 
manager of Chevrolet will have 
to spend a few weeks in bed dur- 
| ing his convalescence. 


To Make Blends 


Omaha, Neb., Dec. 27.—The Agri- 
cultural Power Alcohol Corp., a new 
Nebraska organization formed to 
take advantage of legislation passed 
by the Nebraska legislature in spe- 
cial session last month exempting 
the alcohol blend content of gaso- 


line from the 5-cent state gasoline 

tax, has purchased an old Omaha 

Ks distillery. A plant will be opened 
y soon for manufacture of alcohol out 
: principally corn, 


of farm products, 


General Motors Truck Lompany. Pontiac Michigan \to ve blended with gasoline as an 
automotive fuel. 
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They they 
wanted _ yews ago! 


O DEALER organization was ever better prepared 
for anew car announcement than the Buick organi- 
zation before the 1936 cars came out. 


We had production rolling, cars in stock, parts on hand, 
factory schedules worked out—everything set, we 
thought, to keep pace with the demand. 


We were wrong. 


Dealers had us cleaned out in a matter of days. The 
public had the dealers cleaned out even faster. 


Out on the highways and traffic lanes and Main Streets 
of the nation were literally thousands of people waiting 
to buy Buicks. 


They knew what they wanted years ago — and it took 
only a faint glimmer of better times and one look at the 
new Buick to set them signing on dotted lines. 


It’s very nice as far as we’re concerned, but we fear it 
means disappointment in certain quarters. * 


Certain people who rushed into the 


xe* 
: e “Wa wen BET €s 
lowest price field a few years back are \ wi comosll ‘ 


\\ a 
gt BUILT BU ow > 


scrambling now to get in on the ‘‘trad- ‘ 


ing up’’ business they see in sight. 


We have a hunch they’re a little late. 
The best claims were staked out years 
ago, when Buick engineers laid the 
rock-ribbed foundation of a good 
reputation and a good car in those 
simple fundamentals which make 
solid, /asting value. 


Buick has the hold on public confi- 


PRICES? $765 AND UP 


list at Flint for the new Buicks and 
subject to change without notice. 
Standard and specia! \uccessories 
groups on all models at extra cost. 
All Buick prices include safety 
glass throughout as standard 
equipment. Convenient new 
GMAC 6% time payment plan 


dence, and with style that successfully skipped the gawky 
age, with performance that is ‘‘tops’’ according to 
American tastes, Buick dealers are cashing in. 


As far as you are concerned as a dealer, there may still 
be a good chance to profit. 


It won’t come through a newly-dressed-up car, a sudden 
reversal of tactics, a solemn determination to get the 
$1,000-and-up-class business. 


It will come through qualifying as a Buick dealer and 
getting in on the ready-made market which belongs to 
Buick now as it did in 1928. 


We’re not taking everybody or anybody. No fly-by- 
nighters or grasshopper franchise hunters need apply. 
But if you’re looking for a permanent business and can 
demonstrate your sincerity, you may find a profitable 
spot in the Buick organization. 


The public knew what it wanted years ago. Do you 
know—now?P 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


GENERAL MOTORS CONCERTS, Sunday 10 to Il p. m., 
Eastern Standard Time, NBC Red Network— Coast to Coast 
Symphony Orchestra with Famous Guest Artists 





ick OF 


FIRST OF THE GENERAL MOTORS CARS 
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Important Selling Phases 
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Dealers Profits Hinge on Used Car ‘Buying’ Ability 
McMichael Describes Some 5 


By S. W. McMICHAEL 
Secretary Michigan Automotive Trade Assn. 


Detroit, Dec. 27.—A business man’s profit comes from | 


the difference between the cost and the selling price of the 
goods he handles. The persistence of some automobile 
salesmen in ignoring these simple fundamentals of good 
merchandising is heading them straight for the “discard.” 


Going back 20 years, 


automobile dealers probably 


handled 10 to 15 used cars to every 100 new cars they sold. 
Since that time the proportion of used car sales to new 
has steadily increased until today ©——_______ 


the dealer is under the necessity 
of buying at least one, more often 
two and at times three, used cars 
o “clear” the new car sale made. 
In other words, the new car 
dealer, as a result of the increased 
volume of used cars he is com- 
pelled to take in trade, now finds 
himself primarily in the used car 
business. 

In this changed position, let us 
glance at the dealers altered mer- 
chandising problem. On one hand 
the factory fixes the selling price 
of his new car; on the other 
hand, the public practically con- 
trols the market price of his used 
car. With selling prices of his 
merchandise established by agen- 
cies outside of his control, it can 
be seen that the dealer’s profits 
hinge on the salesman’s ability 
as a used car buyer. 

To bring out the automobile 
merchant’s new position more 
clearly, we will assume that a 
salesman in the middle price field 
takes an order for a $2,000 new 
automobile, accepting as part 
paymen: a used car, allowing for 
it $1,000; when this used car is 
resold, he takes another used au- 
tomobile in trade, allowing $500 
on this car. The total volume of 
his business now amounts to 
$3,500. Should the dealer attempt 
to spread the factory’s discount 
of 25 per cent (which we will say 
he receives on the $2,000 new car) 
over $3,500 total business trans- 
acted, it shrinks to the equival- 
ent of 14% per cent. Deducting 
from this small margin the accu- 
mulated sales expense, overhead, 
etc., nothing is left to show for 
his financial risk and work but 
three contingent liabilities 
ally much less. 

By this procedure, it is there- 
fore seen that if the dealer is to 
remain in business, he is obliged 











-usu-| 


to clear a definite margin of net 
profit on each new and used car 
sale his salesmen close—otherwise 
his costs will exceed his profits. 

In estimating their company’s 
used car costs, salesmen should 
not overlook the fact that an in- 
ventory of used cars under normal 
conditions depreciates in value 
with every tick of the clock. Time 
ages them, interest on the invest- 
ment, cost of insurance, used car 
overhead, supervision, and 
other charges, are, figur- 
atively speaking, automatic ad- 
ding machines, running day and 
night, Sundays and holidays, pil- 
ing dollar upon dollar of addi- 
tional cost to the original pur- 
chase price of the cars. It is 
estimated that when a used car 
has been in a dealer’s inventory 
90 days, the depreciation and car- 
rying charges have absorbed the 
profit from the original new car 
sale. Salesmen should also re- 
member that the appeal that sells 
used cars is “price.” If it were 
not for the “price appeal,” used 


automobiles would remain in the | 


dealer’s inventory indefinitely 
buyers would purchase new cars. 
Therefore, to avoid loss of profit, 
used cars must be purchased at a 
price that will enable the dealer 
to turn the stock quickly. It also 
must be remembered that the 
used car purchaser, as a rule, 
strains his resources when buying 
a car—he cannot afford to spend 
additional sums to keep his car 
running and for this reason he 
is the most discriminating and 
exacting of automobile buyers. It 
is estimated that the average cost 
of reconditioning used cars ex- 
ceeds 9 per cent of the car’s com- 
mercial worth—handling charges 
approximate 15 per cent. 

In order to more intimately 


TO THE MANUFACTURER 
WHOSE PRODUCT IS SOLD TO—OR THROUGH — 
THE AUTOMOTIVE TRADE 


i YOU WANT to cultivate this market, 
it is highly probable that we can furnish information, 
sales plans and advertising ideas that will be vitally helpful. 


A little more than two years ago we started an entirely 
new business of our own which sought the patronage of 
motor car dealers. Today, its sales have risen to the annual 
average of nearly four hundred thousand dollars. 


Every penny of this volume is directly and definitely the 
result of advertising. Not one salesman is employed. 


Possibly your progress can be aided by the same sort of 
knowledge, experience and advertising ability. It will cost 


are worth having 
time to talk it over. 


CHerry 5317 





you nothing to know. We’ll match our time against yours. 
If we can’t help you, we’ll say so. If we can, we’ll tell you 
how. Then you decide for yourself whether our services 
Write or telephone —and let’s set a 


CLIFF KNOBLE 


STACK-GOBLE ADVERTISING AGENCY 
1397 JEFFERSON AVENUE, EAST 


DETROIT 








| 6th Dealer's net 





which 





| Persons 
| study of selling conditions in the | 
| field would, no doubt, 


MORE THAN 700 saw a five-act play staged by the Chicago Ford 
branch depicting right and wrong ways of conducting parts and serv- 


ice departments. (Left to Right): 


W. K. Edmunds, manager; H. C. 


Lamborn, service manager, Chicago branch; F, T. Yaeger, Ford serv- 
ice, Dearborn and W. E. Simons, manager of Ford, Milwaukee branch. 


acquaint the new car salesman|tion to the problem lies not so 
(who made the original aforesaid ; much in seeking other men as in 
$2,000 new car sale) with the au- | making those now employed more 


tomobile dealer’s real used car 
problem, it may be well to follow 
through the accounting depart- 
ment the complete sales transac- 
tion to its ultimate conclusion. 
For the sake of “clarity” in show- 
ing the “clean up,” reconditioning 


Profit With 


productive. 

It is interesting to study the 
reports from salesmanagement 
on this subject. They show that 
an average of only one new car 
salesman in 20 has_ sufficient 
knowledge of “expense” of used 


Every Sale 


This is the second article in a series on retail selling and 


how to make it profitable that 


will interest every dealer and 


retail salesman in the industry. The series was written by 


S. W. McMichael, 


secretary of the Michigan Automotive 


Trade Assn., who has a wide background of merchandising 
experience, both as a dealer and as a factory sales executive. 

MeMichael discusses the problems of the dealer today and 
provides a host of suggestions for solving those selling prob- 


lems which can be controlled by the dealer. 


These sugges- 


tions, if put into effect, will do a great deal to improve the 
position of both dealers and retail salesmen and will make 
them both more profitable operators. 

Convinced that the dealer and the retail salesman are 
standing on the threshold of a major change in the industry, 
MeMichael has analyzed their problems and provided the 
solutions in a booklet entitled “Profit With Every Sale.” 
The second installment, “You are not a Qualified Salesman 
until you make a Profit as well as the Deal,” appears on 


this page. 


charges will not be included; each 
used car handled (it will be 
assumed) sold for cash the day 
it was delivered to the dealer. 


lst—Overhead and selling 
charges on $2,000 new car 
at 15 per cent............$300.00 

2nd—Overhead and selling 
charges on $1,000 used car 
at 15 per cent 

3rd—-Overhead and selling 
charges on $500 used car 
at 15 per cent 


150.00 


75.00 


4th—-Total overhead and 


| gan 





selling expenses of 


5th—Dealer’s gross profit at 
25 per cent factory dis- 


count on new car........ 500.00 | 


loss on 


the new car sale.... $ 25.00 
Looking at this procedure, 
is standard practice in 
many dealer establishments, an 
“accountant” would declare that | 


| the industry’s real used car prob- | 
|lem is making automobile sales- | 


men better “purchasing agents.” 
making a first hand | 


conclude | 
(as has been seen) that the solu- | 


WANTED—Overhead Convey- 
or, several thousand feet of 
good used 4-in, I-beam over- 
head conveyor, complete with 
drive. Box 1011, Automotive 
Dajly News, 527 New Center 
Bldg., Detroit, Mich. 


| motive 


car operations to be trusted with 
an “appraisal” of his prospect’s 
used car. When a prospect is 
brought to a point of intense 
interest in a particular car, then 
asks the salesman—‘“How much 
for my car?’—unless he happens 
to be in the sales room at the 


| time, a future appointment must 


be made before he can be told 
how much the new car will cost 
him. In the interim, 
a “shopper.” 

Epitors Note: A 
ment of “Profit With Every 
by S. W. McMichael, of the 
Automotive Trade Assn., 
in an early issue of 
Daily News. 


instal 
Sale” 

Michi 
will 

Auto 


third 


appear 


he becomes | 


Buick Sales Set 
All Time High 


For December 


Flint, Mich., Dec. 27. — Buick 
domestic retail deliveries during 
the second i0 days of December 
registered a gain of nearly 1,400 
cars over the first 10 days of the 
month and were more than four 
times the volume of the corre- 
sponding period a year ago. 

Sales during the period were 
4,850 cars, comparing with 3,459 
delivered during the first 10 days 
of the month and with 1,118 dur- 
ing the second 10 days of Decem- 
ber, 1934. The volume likewise 
was a gain over the correspond- 
ing period of last month when 
4,479 cars were delivered. 

For the second time this month 
a new all-time sales record was 
established. Deliveries during the 
second 10 days of the month were 
the highest for this period in 
Buick history. A new high also 
was reached during the first 10 
days of the month. 

With sales breaking all post 
depression records and for the 
early part of December setting an 
all-time high, Buick production 
passed the 100000 mark this year 
for the first time since 1930, Har- 
low H. Curtice, president, says. 

December production schedules, 
calling for more than 16,000 cars, 
| will bring total output for the 
year to 107,584 units, a gain of 
nearly 30,000 over last year, when 
78,757 cars were produced, and 
comparing with 40,620 in 1933, he 
declared. 

Buick has produced more 1936 
models in less than four months 
than the total of the 1935 model 
output. Since they were entered 
in production, 57,800 of the 1936 
cars have been built as compared 
with 53,249 for the entire 1935 
model year. 

Curtice indicated Buick produc- 
tion in 1936 will average approxi- 
mately 14,000 cars a month to 
meet the 150,000 car program 
scheduled for the model year. 





‘Kaley Succeeds Walter 
As Ethyl Sales Asst. 

New York, Dec. 27.— Changes 
in executive personnel of the 
Ethyl Gasoline Corp. following 
the death of Assistant General 
Sales Manager Walter in an air- 
plane accident have resulted in 
the appointment of Harry Kaley, 
former advertising manager, to 
succeed Mr. Walter. 

Paul McElroy, sales representa- 
tive, takes over the job of adver- 
tising manager. McElroy’s previ- 
ous connections include _ service 
with Studebaker and Lord & 
Thomas. At one time he was 
manager of the Detroit office of 
Batten, Barton & Durstine, fol- 
lowing which he joined Ethyl] in 
| sales promotion work. 





THIS INGENIOUS machine is used by Dodge to measure the 


capacity of the combustion chambers. 


The measuring medium is a 


white liquid. When the six liquid columns rise to equal heights, the 


cylinder head spaces are uniform 


in capacity. 
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Studebaker stampeded 
all the Auto Shows— 


Each year one great car 
flashes to the front 


TO BE 
SEEN IN 


Smarter 


TO BUY 


One of America's leading finan- 
cial services reports to its clients 
in part as follows concerning 
the New York Automobile Show: 
“Our award for the greatest 
relative improvement (1936 cars 
over 1935) goes to Studebaker 
and... Both of these cars have 
plenty of ‘IT’. Our award for the 
best looking cars at the show goes 
to them. 
"Prediction for 1936. Motor out- 
pat will increase at least 20 per 
cent over 1935. Studebaker to 
show the largest percentage gains 
(over 100%).” 


Brains are not in proportion to bulk .. . and 
the keenest thinkers in automotive engineer- 
ing have found congenial haven in South Bend. 


Watch Studehaher! 


In a day of discords and agitation, the craftsmen 
who build these champion cars form a unique 
guild—6,000 loyal, competent workers with- 
out a single transient. They put stamina, 
durability, real quality into every car. 


Watch Studebaken! 


Studebaker, the newest automotive corpora- 
tion with the oldest background, can give and 
is giving value without equal or precedent. 
This compact, efficient organization, without 
an unnecessary dollar of overhead expense, 
with the capacity and determination to serve 
the public well, is driving toward a success to 
be measured in terms of owner enthusiasm. 


Watch Studebaker! 


No innovation offered by any manufacturer at 
the Automobile Shows made such a wide in- 
tense practical appeal to men and women as 
Studebaker’s unique Automatic Hill Holder, 
which unfailingly keeps a car from rolling 
backward when you stop going uphill. And 
this is just one of many 1936 features which 
Studebaker dealers alone are offering. 


Watch Studebaker! 


“Miracle Ride” they called it last year when 
Studebaker went “knee action” one better. And 
“Miracle Ride” it is—you can’t match it in any 
Car at any price. Luxurious conveniences 


mer 


throughout. Ample luggage space in every 
car. Styled asa charming setting for beautiful 
women by the incomparable Helen Dryden. 


Watch Studebahen! 


Eight years ago Studebaker pioneered all- 
steel bodies. Practically all makes boast 
steel bodies today, but it is easy to demon- 
strate that Studebaker is still in the lead 
with the strongest, safest body—steel walls, 
steel pillars, steel doors, steel cowl, steel 
floor, steel roof. 


Watch Studebuken! 


These big, powerful cars challenge the little 
cars on a basis of economy. The new Stude- 
baker goes so far on so little gas that you 
can’t believe it. It’s going to be big news 
from San Diego to Bangor as people learn 
that big-car comfort and performance are 
now available at little-car cost of operation. 


Watch Studebuteen! , 


And watch Studebaker dealers if you want 
to see the real money makers of 1936. 
The new Studebaker line is so “hot” we're 
getting franchise applications every day 
from dealers we considered permanently 
“married” to other cars. 

The more than 9,000 new 1936 models 
we've already delivered are just a drop in 
the bucket. We’re way behind on filling 
orders. But we're steadily catching up— 
even though drive-away men are still liter- 
ally fighting for every new Dictator and 
President that comes off the line. 

“Go somewhere” yourself this year —with 
Studebaker—the car that’s smart to sell as 
well as smart to buy. Write or wire me at 
once for details of our dealer-built franchise 
and our “exclusive territory” policy. 


President 


The Studebaker Corporation 
ee TEE EP OR: % 


/ 





N. Y. Holiday Accidents F eed | Safety Drive Flame 
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Anti-Auto Laws Planned 


For State Legislatures 


By ROBERT MOUNTSIER 


EW YORK, Dec. 27.—The worse than usual crop of 
Christmas and pre-holiday accidents with an auto- 
motive angle has spurred on propagandists, publicity- 
hounds and sincere seekers of safety in their drive against 


automobile accidents. 


How long this safety-first-and-the-automobile-last wave 
is going to continue after the first of the year nobody can 
tell now, but reports reaching certain organizations here 
imwew szork would indicate that o-————————————— 


an intensive drive for the enact- 
ment of various kinds of anti- 
auto laws by a number of im- 
portant state legislatures will be 
made early in 1936. 

The New York legislature con- 
venes next Thursday, and it will 
not be long before the law mak- 
makers will be considering a 
number of bills now being pol- 
ished up with some of the ideas 
brought out at the legislative 
committee hearings held recently 
in this city. From this point and 
date it looks as if some sort of 
compulsory inspection bill would 
be enacted, and there will be no 
objection to this regulation by 
automotive organizations so long 
as the proposed law provides for 
proper handling and control of 
the inspection of cars, trucks and 
buses by state authorities. Any 
proposals to let local garages and 
police have a hand and a voice 
in what should or shouldn’t be 
done will be fought, as in the 
past, by the New York State 
Motor Truck Assn. and the vari- 
ous clubs affiliated with the 
American Automobile Assn. 

Unless the political prophets 
are wrong, several bills providing 
compulsory insurance and even 
bilis which would compel the use 
ef governors on all automotive 
vehicles will come before the New 
York legislature, but these will 
not pass. 

” + 

Mussolini’s slow-motion and 
back-firing truck and _ tractor 
tour over in Ethiopia isn’t the 
only gasoline war. We got one 
too here in New York city, and 
it has given metropolitan motor- 


Production Sets 
New High Record 


Detroit, Dec. 27.—Another high 
mark in production of motor ve- 
hicles was reached this week as 
vlants in the United States and 
Canada completed a total of 108,- 
421 passenger cars and trucks, 
according to Ward’s Automotive 
Reports. This compares with 99,- 
435 units manufactured during 
the preceding week and is the 
first week since the spring 
months of this year in which pro- 
duction of automobiles exceeded 
the 100,000 mark. 

Practically every volume pro- 
ducer maintained or increased 
the daily rate of the preceding 
week to permit inroads to be 
made on the heavy unfilled or- 
ders that have accumulated as a 
result of the better business con- 
ditions prevailing. Several com- 
panies utilized either half or all 
of Saturday to make up for the 
coming holiday while others en- 
larged their schedules prior to 
closing for year-end inventory 
count. 

Constituent companies of the 
General Motors Corp., mainly be- 
cause of a sharp increase by 
Chevrolet and Cadillac - LaSalle 
and moderate increases by other 
units, recorded a total of 44,310 
assemblies for the week which 
compares with 38,550 for the pre- 
ceding week. 

Ford and Lincoln, as a group, 
recorded a total of 27,440 cars and 
trucks, a gain of more than 3,000 
over the preceding week. 

Chrysler units finished 22,500 
vehicles for the week, contrast- 
ing with 22,000 the preceding 
week. 


ists a Christmas present of three 
cents per gallon. Ours is the 
same old story. The racketeers 
who sell liquid manure _ just 
wanted to replace it with liquid 
cash for the holidays. So they 
hung out their price reduction 
signs and the suckers fell for 
them as usual. Well, to make 
a long story shorter, the racket 
got so many motors around town 
sounding like Joe Louis knock- 
ing out a ring full of Baers and 
Basques, that the legitimate or- 
ganizations have had to come 
across with price cuts. The So- 
cony-Vacuum Oil Co. was the 
first to announce a_ reduction 
early in the week, and other big 
companies followed suit. The new 
service station price is 16.8 cents 
per gallon. 
* * ” 

Gazing at the snow, which is 
never beautiful on the tops of un- 
sold used cars, and hoping that 
the thermometer will move above 
the 20’s where it has been for a 
week, automobile dealers in this 
part of the world report that the 
new and used car business is not 
so hot these cold days after 
Christmas, ditto before. But even 
if close to ciphers, “these sales 
figures are in accord with the 
usual trend of the season,” as the 
financial writers say. 

* * oe 

Under the heading, “Car Sales 
Prove That Early Show Is a Suc- 
cess,” the Automobile Merchants’ 
Assn. has given out a statement 
that the car-buying public can 
definitely count on “the New 
York automobile show displaying 
the new season models during 
November hereafter.” 

In this connection passenger 
car sales figures in the metro- 
politan area for November are 
made public along with other 
totals, as follows: 

Sales 11 Mos. 

for Sales 

Nov. 1935 
Bs éceen 10,929 115,49S 
4,394 92,361 
5,096 06, 494 
8,020 84,251 

x * be 

Auto Row in the vicinity of 
West 57th Street is taking on 
more of the character which it 
used to have in the good old days. 
Chow Mein is out in one spot, 
and scaffolding is up for ex- 
tensive lifting of the face of the 
building fronts at 1757-1763 
Broadway, preparatory to Chrys- 
ler New York Co.’s moving in. 

At present Bishop, McCormick 
and Bishop are in with Chrysler 
New York at 1745 Broadway, and 
they will remain there when the 
Chrysler factory branch occupies 
its new headquarters. 

* 4 * 

The Manhattan Pontiac Corp. 
added to the Row’s appearance 
when they displaced a used car 
outfit at 1777 Broadway, in Gen- 
eral Motors Bldg. The Pontiac 
cars are now suitably displayed 
on both Broadway and 58th St. 
frontages, along with the chassis 
set-up which Pontiac had at Gen- 
eral Motors’ show in the Waldorf- 
Astoria. 


Yearly 
Totals 


94,208 
98,435 
85.176 


BUR s ws se 


* * * 


And the new Nash Motors Co. 


of New York is operating a retail | 


store of Nashes and LaFayettes 
on the southwest corner of Broad- 
way and 57th St. What with 
Cadillac and LaSalle in their new 
home and Oldsmobile in its old 
home across the way, this corner 
of Auto Row has a lot of class. 








PLYMOUTH is introducing this highwheel automobile. 
has 20-inch steel disc wheeis, new, self-cleaning studded tires in the 
rear, and a road clearance of approximately 10 inches for traveling 
over rutted senahananied roads and through — snow and mud. 


5. -Day 





Program Aran ged 


The car | 





For SAE Meeting Jan. 13 


Detroit, Dec. 27._-An extensive | 
five-day program has been ar-| 
ranged for the annual meeting 
of the Society of Automotive En- 
gineers which will open here in 
the Book-Cadillac Hotel, Jan. 13, 
at 1:00 a.m. 

The meeting will continue 
through Jan. 17 and the high 
spot of the week will be the din- 
ner scheduled for the evening of 
Jan. 16. Fred M. Zeder, Chrysler 
Corp. vice-president, will speak 
on “The Engineer—His Place in 
Management.” 

The official program follows: 


Monday, Jan, 13 

10:00 A.M.—Transportation and 
Maintenance. The Operators’ 
Woes on Lubrication, F. L. 
Faulkner, Armour & Co. 
P.M.—Trucks, Bus and Rail- 
car. Trends in Automotive 
Alloy, A. E. White, University 
of Michigan. 
P.M.—Student Session. Dem- | 
onstration and Talk—*The 
Story of Ethyl Gasoline,” F. 
R. Speed, Ethyl! Gasoline 
Corp. 


Tuesday, Jan. 14 
A.M.—tTraffic Safety. Cus- 
tomer Research, H. G. Weaver, 
General Motors Corp. The 
Traffic Safety Problem, Miller 
McClintock, Harvard Univer- 
sity. 

P.M.—Chassis. Suspensions, 

W. R. Griswold, Packard Mo- 

tor Car Co. Air Springs— 

Tomorrow's Ride, R. W. Brown, 

~— Firestone Tire & Rubber 
oO. 


P.M.—Diesel Engine and 
Fuels and Lubricants. Cetane 
Rating and Diesel Fuels, P. 
H. Schweitzer and T. B. Het- 
zel, Pennsylvania State Col- 
lege. Report of Volunteer 
Group for C. I. Fuel Research, 
T. B. Rendel, Shell Petroleum 
Corp. Diesel Fuels—Plain or 
Fancy, J. R. MacGregor, 
Standard Oil Co. of California. 
P.M.—Business Session. Nom- 
ination and Election of Mem- 


bers-at-large of Annual Nom- 
inating Committee. Announce- 
ment of Election of Officers 
for 1936. 


P.M.—Future Cars. Sympo- 
sium with papers by A. M. 
Wolf, Automotive Consultant, 
N. Y.; Herbert Chase, Con. | 
sulting Engineer, N. Y.; A. 
E. Northup, Murray Corp. of 
America; W. B. Stout, Stout 
Engineering Labs., Ince. 


Wednesday, Jan. 15 
A.M.—Cylinder Wear. Cylin- 
der Wear, Where and Why, 
S. W. Sparrow and T. A.| 
Scherger, The Studebaker 
Corp. Diesel Engine Prob- 
lems, O. D. Treiber, Hercules 
Motors Corp. 
A.M.—Passenger Car Bodies. 
Problems of Radical Body De- 
sign, E. L. Johnston, Stout 
Motor Car Corp. Body Con- 
struction of the Cord Front 
Wheel Drive, E. L. Allen, 
Auburn Automobile Co. 


P.M.—Cylinder Wear. Air- 
craft-Engine Problems, Rob- 
ert Insley, United Aircraft 
Mfg. Corp. The Effect of 
Gas Pressure on Piston Fric- 
tion, M. P. Taylor, formerly 
Graduate Student, Massachu- 
setts Institute of Technology. 


P.M.—Production. The Place 
of Die Casting in Automotive 
Design, J. C. Fox, Doehler 
Die Casting Co. Custom 
Building Production Cars, V. 
P. Rumely, Hudson Motor Car 
Co. Metallurgy of Transmis- 
sion Gears, R. B. Schenck, 
Buick Motor Co. 


Thursday, Jan. 16 
A.M—Engines. Fuel Con- 
sumption, Alex Taub, Chev- 
rolet Motor Co. Engine 
Roughness—Its Cause and 
Cure, P. M. Heldt, Automo- 
tive Industries. 
A.M.—Aircraft. Everyman's 
Airplane—A Development 
Toward Simpler Flying, F. E. 
Weick, National Advisory 
Committee for Aeronau- 
tics. Smart Airplanes for 
Dumb Pilots, Otto Koppen, 


CAR FLOATER LIFT JACK shown at the recent ASI show in 
Atlantic City by the Manley division of the American Chain Co., 
offers an easy method of lubricating chassis parts and brake adjust- 
ment. The jack lifts the car clear so that wheels may be turned freely. 


Massachusetts Institute of 
Technology. 
P.M.—Fuels and Lubricants 
and Passenger Car. Relation 
of Exhaust Gas _ Com- 
position to Air-Fuel Ratio, B. 
A. D’Alleva and W. G. Lovell, 
General Motors Corp. Thermo- 
dynamics of Volume Distribu- 
tion, R. L. Sweigert, Georgia 
School of Technology. 
P.M—Aircraft. Engine Na- 
celles and Propellers, and Air- 
plane Performance, D. H. 
Wood, National Advisory Com- 
mittee for Aeronautics. 
P.M.—Dinner. Detroit Sec- 
tion Acting as Host to the 
National Society. Peter Alt- 
man, Chairman Detroit Sec- 
tion; Malcolm Bingay, Toast- 
master. “The Engineer—His 
Place in Management,” F. M. 
Zeder, Chrysler Corp. W. B. 
Stout, President; R. R. Teetor, 
President-Elect. Presentation 
of the Daniel Guggenheim 
Medal, Vincent Bendix Tro- 
phies, Wright and Manly 
Medals. 

Friday, Jan. 17 
A.M.—dAircraft Engine. 
Consumption: The Operators 
Viewpoint, E. T. Allen, Con- 
sulting Aeronautical Engineer. 
Engine Possibilities and De- 
vices for Obtaining Best Fuel 
Economy, R. W. Young, 
Wright Aeronautical Corp. 

2:00 P.M.—Aircraft Engine. Elim- 
inating Torsional Vibration in 
the Radial Aircraft Engine, 
E. S. Taylor, Massachusetts 
Institute of Technology. Car- 
buretor Icing, W. A. Hamilton, 
Transcontinental and Western 
Air, Inc. 


Fuel 


’ 


‘Hudson Sales 


Approach Mark 
Made Last June 


Detroit, Dec. 27.—Sales of Hud- 
sons and Terraplanes for the 
week ending Dec. 14 were higher 
than for any week since June 29, 
according to William R. Tracy, 
vice-president in charge of sales. 

“Retail sales in the United 
States for the week ending Dec. 
14 totaled 2,071,” he stated. “This 
is better than for any week dur- 
ing the entire summer and fall 
and only equaled during the 
height of the spring selling sea- 
son. Sales for the first two weeks 
in December are over 4,000 cars, 
a total exceeding the first two 
weeks of any month in the entire 
year of 1935, except in April, the 
normal peak month. 

“The gain registered in retail 
sales for the week of Dec. 14 over 
the preceding seven-day period is 
the 10th successive weekly in- 
crease. This is unprecedented at 
this time of year in our history. 
Although the fall announcement 
is given due credit the fact re- 
mains that not only in percentage 
of gain but in actual sales volume, 
sales of current 1936 models are 
almost doubling those of the 1935 
cars during the first ten weeks 
after announcement.” 


W. F. Scheibley Named 


New General Manager 
Pittsburgh, Pa. Dec. 27.—W. 
F. Scheibley has been named 
general manager and sales direc- 
tor of the Pittsburgh Auto Equip- 
ment Co. 

Scheibley has been connected 
with the company since 1922, ad- 
vancing from the shipping de- 
partment through various sales 
and executive posts to his pres- 
ent position. 

Pittsburgh Auto Equipment 
Co. is now in its 30th year and 
operates 16 parts service stores 
in Pennsylvania, Ohio and West 
Virginia. It travels 25 salesmen 
and has a total personnel of 125 
employes. 


Republic Moves 


Cleveland, Dec. 27.—The Cleveland 


district sales office of Republic 
Steel Corp. will be removed from 
the Union Trust building to 920 
Republic building. 

W. E. Collier continues in charge 
of the office as district sales man- 
ager. 





By E. M. 
Detroit, Dec. 27.—The present 
Christmas new and used car sell- 
ing season will go down in au- 
tomotive merchandising history 
as the first time an automobile 
dealer has ever had new cars to 
deliver as Christmas presents. In 
every other year prior to 1935 
the automobile dealer has been 
the only merchant in his city, 
town or community that didn’t 
have new merchandise to offer 
for immediate delivery. It is only 
a@ year ago that a lot of automo- 
bile dealers didn’t have even a 
picture of a car to show, all be- 
cause of the secrecy being main- 
tained by the manufacturers al 
were waiting for the show to 
open a week or so hence. 


This year it has been different. 
The dealers have had new cars, | 
they have had new accessories | 
and they have been aided still 
further in their selling by steady | 
and attractive used car advertis- 
ing on the part of the factories. | 


Life Saver 


In the Detroit area and judg- | 
ing from reports already at hand | 
from various sections of the | 
country, the Christmas selling has | 
been a life-saver for the dealer. | 
The volume done will show its} 
effect when the dealers’ books go | 
through the audit a week or so | 
from now. Deliveries of new cars | 
tagged “For the Family” were 
seen all over the Detroit section. 
The new, shining cars stood in 
front of homes of all classes of 
buyers. One dealer of high priced | 
cars is reported as having deliv- 
ered 17, while a car dealer in| 
the lower priced bracket is re- 
ported as having delivered 53 
from 5 a.m. until after 9 a.m. on 
Christmas morning. Dealers here 
are of the opinion that including 
cars purchased during the month 
of December, plus those ordered 
for Christmas morning, will total | 
up the largest .December sales in 
the history of the local dealers 
organization. 

New cars are not the only} 
pleasing part of the picture. Used | 
cars, too, cars which were recon- | 
ditioned and winterized, had a 
larger sale so far in December | 
than in any year since 1929. As} 
a result, dealers’ stocks of used | 
cars here are on the decline, al- 
though it is reported that they 
may increase in January. As a 
rule, however, all dealers aided 
by the factory used car adver- 
tising showed signs of new life 
and dealers themselves after the 
fluster about new cars in Novem- 
ber, are showing more activity 
in moving used cars than at any 
time during the year. 


Sales Heavy 


Accessory sales up to the holi- 
day were heavy. Dealers report 
they have never had the amount 
of activity in car heaters, due 
possibly to the severe weather 
and the public acceptance of 
heating devices of some sort. One 
car dealer reports that outside 
of those sold with the new cars 
he has installed 67 heaters in 
cars of both the make he is sell- 
ing and other makes. Radios have 
had the greatest volume in years 
and a large car radio manufac- 
turer advises that by the middle 
of the month his stock was ex- 
hausted and he had to make 2,000 
additional sets to supply the lo- 
cal demand. Windshield defrost- 
ers were in big demand and the 
volume in tires has been larger 
than in any previous year. 

An interesting sidelight on 
Christmas buying is noted in the 
reports of the neighborhood sales 
and service station operators who 
have been displaying accessories 
and other automotive items in| 
the gas station section of the 
station. A Grand River Avenue | 
dealer who has been maintaining 
a stand of this type which con- 
forms closely to the 5 and 10- 
cent store idea reports that he 
has been obliged to replenish his 
stock of merchandise 10 times 
during the month, as many car 
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Dealers Report Heavy 
Christmas Car Selling 


LUBECK 
owners in looking over the items 


displayed bought small articles to 
be given as Christmas presents. 


Other dealers report increased 


activity in sales. 

The big Christmas activity this 
year is an indication that auto- 
mobile dealers if given an oppor- 
tunity to make deliveries of the 
cars or the items they sell are 
in line with other merchandisers 
when it comes to holiday busi- 
ness. Perhaps the 1935 activity 


time of the annual new car an- 
nouncements. Dealers themselves 


say that cars for Christmas help. 


Ky. Court Won’t Rule 

Frankfort, Ky., Dec. 27.—Refus- 
ing to rule on the constitutionality 
of a 1934 legislative act requiring 
motorists who purchase automobiles 


may have some bearing on the} outside of Kentucky to pay the 3 
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per cent sales tax before obtaining 
licenses in this state, the Court of 
Appeals dismissed an appeal from 
judgment of Kenton Circuit Court 
holding that R. H. Lewis must pay 
sales tax in the amount of $19.31 
before obtaining his license. 

“The case is a moot one since 
the time for obtaining 1934 licenses 
| already has expired,” the Appellate 
Court held. 


The Dealer's Biggest Opportunity 
for Truck Sales in 1936 is the 


INTERNATIONAL FRANCHISE 


Quality Leader 
in 1%-ton Field 
INTERNATIONAL 
Model C-30 
The ALL-TRUCK cl 


cn 

here with ultra-modern stake body is 
the lowest-priced 1'>-ton 6 cylinder 
unit in International history. Engine 
78.5 h. p.— hardened exhaust-valve 
seat inserts— full-floating rear axle 

down-draft carburetion, etc. Prove« 
most economical of al] trucks in its 


issis shown 


] 
class 


ys say that International Trucks are making great 


strides to greater leadership is not an exaggeration. The 
success of International today is the talk of the truck in- 
dustry. And the figures of the industry provide a sound base 
for the talk. R. L. Polk & Company, official statisticians, 
show that where the industry gained 26% in new-truck 
registrations up to November IL, against the gain of the same 
date for 1934, International ran ahead 74%. No other 
leading truck, regardless of size or price, equals Interna- 
tional’s gain. They also show that in all trucks of 2-ton 


and up International now sells nearly 1 out of 3, with 44 


manufacturers competing in the field. 


Truck dealers 
these two new 


Ronan, which 


Popular Half-Ton 


INTERNATIONAL 
Model C-1 


In this 6-cylinder truck, International 
dealers can offer rugged power, 
stamina, and a/l-truck construction 
to the extensive market that needs a 
unit of this size. Its price is 


*400 


f.0.b. factory for the 
113-inch wheelbase. 
125-inch wheelbase 
also available. 


Here Is a Sample of 
Success with International 


In every part of the country, International 


are building a good busi- 


ness for themselves. For example, take 


dealers in Montana: 


Stanley Scearce, Inc., is located in 


has a population of only 


600. Taking on the franchise March 16, 
1935, this firm sold 20 Internationals up 
to November 1. 

The Bernatz Oil Company, starting as 
an International dealer April 29, 1935, in 
Hamilton, a town of 1830, sold 26 Inter- 


nationals from that date to November 1. 


That is why the International dealership is so good an 


opportunity. It offers a profitable market —a business that 
lasts and constantly grows better. Fifteen hundred new deal- 
ers have taken the International contract during the past 
15 months. Where territory is open it is still the ground 
floor. Contact our near-by branch, or write Chicago, and be 


one of many hundreds of dealers to sell your first quota 


of International Trucks in 1936. 


INTERNATIONAL HARVESTER COMPANY 


(Incorporated) 


606 So. Michigan Ave. 


Chicago, Iilinois 


Here Is What 
international Offers: 


A complete line of trucks from Haif-Ton to 
powerful Six-Wheelers. A reputation without 
equal for quality and after-sale service. 231 
International Harvester branches offering In- 
ternational dealers the closest possible assist- 
ance in sales and service. International Truck 


finance plan on both new and used trucks. 
Largest advertising campaign of any full-line 
truck manufacturer, constantly promoting 


the sale of Internationals in national maga- 
zines, newspapers, vocational publications, 
and through direct-mail. 


INTERNATIONAL TRUCK 
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Withdrawal of Rebates 
Death-knell of Chiselers 


By E. M. LUBECK 

_— CAT dealers, so-called, may soon be eliminated 
from the merchandising picture as a result of the 
new six per cent plan whereby finance companies handle 
the paper of the motor car buyer on the basis of the un- 

paid balance, plus insurance, at 6 per cent. 
Under this plan there is a possibility that the rebate for 
volume of business through finance companies will be 


withdrawn. 
harassed in their business by cer- 
tain other dealers offering bigger 
allowances on used cars, say that 
such dealers have managed to/| 
stay in business simply because 
the annual rebate from finance | 
companies has been sufficient to | 
permit them to “stay in the | 
game.” 


See Improvement 


With the rebate withdrawn 
many such dealers will get out 
of the business and it is possible | 
that closer adherence to strictly | 
sound trading tactics will tend to 
reduce the amount of wild-cat- 
ting experienced in the past years. 
It is the opinion of the majority 
of the larger dealers in the De- 
troit area that the 6 per cent plan 
will tend to make the automobile 
business better in many ways. 

With practically all of the major 
automobile finance companies| 
now offering to handle the paper 
of the motor car buyers on the 
basis of the unpaid balance plus 
insurance at 6 per cent, thereby 
taking much of the “mystery” out 
of time payment sales, retail sales | 
have taken a decided boom in all 
sections of the country. Dealers 
and salesmen are _ enthusiastic 
about the plan. Banks handling 
time payment paper have revised 
their rates and are adding stimu- 
lus to sales by offering similar 
rates and promising better serv- 
ice. The result is that business 





Law Limiting Trailers 
To be Enforced in Mich. 


Lansing, Mich., Dec. 27.—A law 
limiting trucks and trailers will 
be rigidly enforced in this state 
starting Jan. 1, it was asserted 
today by State Police officials. 

“Trucks will be permitted only 
one four-wheel trailer and the 
overall length must not exceed 50 | 
feet,” it was said. “Power brakes 
must be used on all trailers with 
a@ gross weight of more than 
3,000 pounds.” 

The law became effective a year 
ago, officials declared, but truck- 
ing companies were given a year’s | 
grace to dispose of illegal equip- | 
ment. Equipment violating the | 
law on the highways after Jan. 
1 will be impounded, it was said. | 


| per 


Long established dealers who have been 


A 
®—. 
Y 


involving time payments is re- 
ported as “good.” 

Automobile manufacturers, 
sales managers and managers of 
the finance companies, while point- 
ing to increased volumes of busi- 
ness, admit, however, that the plan 
itself may not be directly respon- 
sible for the volume of business | 
being done at present. They claim 
it is still a little too early to de- 
termine whether the increase is 
actually due to the adoption of 
the 6 per cent plan or to the early 
debut of the 1936 models. Ac- 
tual results traceable to the plan, 
they say, will not be available for 
at least another two or three 
months. 

Selling Easier 

On the other hand, a number 
of dealers in the Detroit metro- 
politan area are of the opinion 
that the 6 per cent plan is mak- 
ing selling easier. They point out 
that the reduction in interest 
charges as well as the elimination 
of many of the other charges 
which have always been a mys- 
tery to the car buyer, is having 
a decided effect on buyers of 
cars in the lower priced bracket. 
They say also that it is not hav- 
ing any effect on the buyers in 
the higher priced brackets. A 
sales manager of a popular priced 
car is instructing his salesmen 
to point out to buyers that there 


|is a material savings in favor of 
| the buyer. 


He shows that in 1935, 
under the old plan, a car listing 
at $660, fully equipped and de- 


| livered, with an allowance of $325 


for the old car, leaving an un- 
paid balances of $335 to which 
there would be added the charges 
for finance, insurance and han- 
dling, resulted in 12 monthly notes 
of $34.16. On the same delivered 
price for a 1936 car, and the same 
allowance for the old car, the 6 
cent plan, with insurance 
added, shows a reduction of $2.18 | 
on each note or $26.16 in all. He 
further states that already he has 
noted that buyers who ordinarily | 
traded in an old car for a more 
recent used car can now be in- 
terested in a new car because of 
the savings in the interest and 
carrying charges. 

Salesmen themselves are enthu- 





New Finance Plan May Eliminate Wild-cat Dealers 


A GAIN OF 66 per cent in accessory and parts sales for 1935 is attributed largely by the Smith Motor 
Sales Co., San Antonio, to the fact that it “surrounded the department with a real merchandising atmos- 


phere”—as shown in the illustration. 


In addition, the company aggressively promoted sales outside 


among independent garages, fleet owners, and government departments. 


siastic about the 6 per cent plan. 
One of the floor men connected 
with one of the leading Detroit 
dealers reports that after having 
demonstrated the new car to the 
apparent satisfaction of the pros- 
pect, all he has to do is hand the 
prospect a sheet of paper and a 
pencil and let the buyer figure out 
for himself just what he will have 
to pay when he signs on the 
dotted line. He reports that the 
deals are completed more quick- 
ly than when the old rate chart 
was pulled out and an arbitrary 
figure for insurance and handling 
charges was shown the buyer. 
Several other salesmen _inter- 
viewed on the subject all stated 
that since the “mystery” has been 
taken out of the deal for deferred 
payments, selling is easier. 
Banks Interested 

The banking interests are now 
out for automobile paper. The 
program, which was started last 
year by a local Detroit bank, 
which announced that automo- 
biles, new or used, were just as 
good collateral for loans as stocks, 
bonds or real estate, and which 
resulted in the bank doing a size- 
able volume of business at a good 
profit, is being exploited by one 
of the big insurance companies. 
Through its executive general 
agent, Walter Meiss, the London 
Assurance Co. of New York is 
circulating a booklet to thousands 
of bankers suggesting that the 
banks get into the business of 


| financing automobile loans, show- 


ing that it is a profitable business 
and that the banks have the pos- 
sibilities of securing a big propor- 
tion of this business because of 
the bank’s opportunity for 
superior service at less cost to 
the buyers. The booklet tells the 
banker of the remarkable no-loss 


‘Balloon’ Wiper 
Blade Draws Up 


Water on Glass 


Pittsburgh, Pa., Dec. 27.—-Cleaner 


}and drier windshields are claimed 


| Wiper Blade. 
| bon-base 


ADOPTION OF ANOLITE pistons by Buick necessitated develop- 


ment of new testing devices. 


This ingenious device measures the 


the new Rex-Hide Balloon 
Made of soft, car- 
rubber, with a hollow 
perforated tube running the length 
of the blade, 10 flexible wiping 
ribs create alternate areas of 
pressure and suction with each 
stroke, drawing water into the 
hollow tube through the perfora- 
tions. 

For extreme ice 
ordinary pipe cleaner can be 
dipped in glycerine, bent at one 
end, and hung inside the hollow 
tube of the blade, thus maintain- 
ing a glycerine film to remove 
sleet and prevent the formation 


for 


and snow, an 


thickness and hardness of the anodic coating of the piston by sand-/| of ice. 
blasting until an electric current is established by exposure of the | 
bare non-anodized metal underneath. 


All metal parts of the new blade 
are of stainless steel. 








records of the automobile finance 
companies over a period of years 
and shows that it is a safe ven- 
ture for the banker. 

In its further selling of the idea 
to the banker by means of the 
booklet it is pointed out that the 
“finance companies take practi- 
cally any credit risk offered, 
whereas the bank has superior 
means of establishing the credit 
of the buyer, thereby reducing 
still further the loss possibilities.” 


Can Make Money 

Meiss takes the bankers to task 
by showing that the finance com- 
panies borrow the bank’s deposit- 
or’s money at a rate as low as 
1 per cent and then the finance 
company lends the _ depositor’s 
money back to him when he 
wants to buy a car at interest 
rates running from 11 per cent 
to as high and some times even 
higher, than 20 per cent. He 
points out that the bankers can 
make money on the 6 per cent 
plan because “the 6 per cent plan, 
when applied on loans, is really 
more than 11 per cent interest on 
the average outstanding unpaid 
balance.” He also suggests that 
any bank contemplating going 
into the automobile financing 
program has an advantage over 
the finance company, in that the 
average commercial bank with 
3,000 depositors, can write at 
least 2,000 automobile loans with 
the depositors over a period of a 
few years, thereby keeping the 
money in the bank and serving 
its depositors to better advantage 
and at lower costs. He claims 
that there are few classes of 
commercial loans as_ profitable 
and secure as automobile paper 
and that the plan promises in- 
creased bank earnings, increased 
dividends and undoubtedly better 
credit risk investigation possibili- 
ties because the bank will 








be 


doing business with its own de- 
positors. 
See Battle 

Local finance company man- 
agers do not dispute the bank’s 
possibilities but point out that 
they have been doing business for 
years with automobile buyers and 
that their credit ratings on car 
buyers are obtained just as 
quickly and as easily as those ob- 
tained by banks. They also state 
that buyer’s paper is quickly 
handled and that through their 
organizations in the field they 
have never had losses amounting 
to anything that gives them any 
worry. They contend that 1936 
will be a battle for business how- 
ever. 


1935 Tariff Killings 
Slightly Under ’34 Mark 


Washington, Dec. 27.—-Automo- 
bile fatalities during the first 50 


| weeks of this year in 86 principal 


cities totaled 8,314 compared with 
8,580 during the corresponding 


| 1934 period, according to the U. S. 


Bureau of the Census. 

Last week fatalities totaled 199 
as against 193 for the previous 
week. During the same week of 
1934 the total was 180. 

New York led all cities in to- 
tals with 22 compared with 27 the 
week previous. Records of other 
leading cities, compared with 
those of the previous week are: 


| Chicago, 12 against 12; Detroit, 3 


against 3; Los Angeles, 6 against 
12; Philadelphia, 6 against 9. 

Last week 27 cities had no 
fatalities. 


Ky. Gas Taxes Rise 

Frankfort, Dec. 27 .—Kentucky 
collected $80,000 more in gasoline 
taxes in October this year than in 
the same month last year, accord- 
ing to figures released by the State 
Tax Commission. In October this 
year the state collected $927,393.19. 





“THE PARTS RACKET” was 
Club members at the S 
Atlantic City. (Left to Right): 
Chicago; Harold Rice, 
E. 


presented by Automotive Booster 


salesmen’s Conference sponsored by the NSPA, 
Dan Hartnett, E. 
Pioneer Motor Bearing Co. 
D. Newfield, San Francisco; R. E. McGill, Aluminum Industries, 


Edelmann & Co., 
. San Francisco; 


Inc., San Francisco; Andrew Shaw, Los Angeles; G. H. Mosel, Robi- 
son Air Jack Co., San Francisco; Sam Fox, Burd Piston Ring Co., 
Brooklyn, and Jack Payton, American Gear & Parts Co., Ltd., San 


Francisco. 
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the we Dimension 


The News of Automotive Advertising 


By 


Alemite’s ABC’s 


GERRY SCHURMAN 


Latest to join the nation-wide safety drive is Stewart- | 


Warner’s Alemite. 


Information is a new organization 


known as the Alemite Brigadiers Club, the initials ABC 
standing for “Always Be Careful.” 


The idea will be promoted 


through the regular broad- | 


casts by Horace Heidt, over the Columbia System every | 


Thursday, and through a schedule in the Saturday Even- | 


-—— 


ing Post. 

All motorists will be asked to 
join and will receive free mem- 
bership buttons and car emblems | 
if they apply at the local Ale- 
mite “recruiting station.” 

The campaign wiil be planned 
to counteract the recent criticism 
that car manufacturers are build- 
ing too-fast cars, and will attempt 
to show that it is the motorist 
himself and not the car that is 
to blame in accidents. 

The first announcement, a four- 
color full page, will appear in the 
Post Jan. 25. 


Macauley’s Greetings 

Speaking on a special interna- 
tional program, Alvan Macauley, 
Packard president, will extend 
New Year’s greetings to foreign 
countries in conjunction with the 
regular Lawrence Tibbet broad- 
cast, Dec. 31 at 8:30 p.m., EST. 
In addition to the regular Colum- 
bia facilities, short wave stations 
in New York and Philadelphia | 
will transmit the program abroad. 
Macauley will speak in Detroit. | 

Tibbet’s program will consist of | 
folk melodies of seven leading na- | 
tions—United States, Great Brit- 
ain, France, Italy, Germany, 
Spain and Sweden. 





Sinclair’s Monsters | 
For a long time Sinclair has | 
said that one gallon of its gasoline | 
could lift the Woolworth Bldg. | 
one foot or something, but just 
recently it discovered that one | 
radio broadcast could raise mil- 
lions of responses in two days. 

On Nov. 14, the announcer on 
the Sinclair program offered a 
prehistoric animal poster stamp | 
album to every child, accompanied | 
by an adult, who would go to a 
Sinclair station. 

One million albums had been 
distributed to dealers, but within 
48 hours all the albums were gone. 
Dealers immediately asked for 
more. At the present time, 2,000,- 
000 new albums are being rushed 
to completion and 48;000,000 poster 
stamps are nearly off the press. 

Both Sinclair and NBC are} 
sharing the honors for what is | 
claimed to set an all-time record | 
for one-time offers. 


Speeding Up 

Peter De Paolo, famous race | 
driver, has joined Thompson | 
Products as a sales engineer and 
will tour the country during 1936 
addressing repair trade audiences. 
De Paolo will appear at meetings 
sponsored by jobbers and featur- 
ing the company’s new sound pic- 
ture, “Speeding Up.” 

Door prizes at the meetings will 
be autographed copies of his re- | 
cently published book, “Wall 
Smacker.” 

The film will trace the develop- | 
ment of the modern car and plane | 
and emphasize the early contri- | 
bution of drivers, pilots and manu- 
factures. 


112% Jump 

Last month’s automotive linage 
totalled 11,056,040, compared with | 
5,210,441 in November last year, | 
Advertising Age reports in an 
analysis from figures supplied by 
Media Records. 

The gain of 5,845,599 lines rep- | 
resents a jump of over 112 per| 
cent, and is accounted for by the | 
early announcements. 


$141,620 Bill 

Ford Motor Co. took fourth | 
place in radio advertising expen- | 
ditures in November with a bill | 
of $141,620. It was led only by| 
food and soap companies. | 





| tising manager of Ethyl] Gasoline. 


Appointed | 
Paul E. McElroy is new adver- | po 
, | branches and dealers. 
Harry Kaley, formerly in that | _ 
position, has been appointed assis- | 
tant general sales manager... | ments since 1925....M. A. Hol- 
E. D. Nathan has been named /lingshead has been appointed 
assistant advertising manager of | vice-president in charge of radio 
the Goodrich tire division of B. | activities for Campbell-Ewald, of 
F. Goodrich. He has been with |New York. 


the export and advertising depart-|the radio department of the De- 


THE NE 


LUBRICATION SECRETS will be dug out by Chek-Chart opera- 
| tives using this experimental car. Each make of car will be personally 
lubricated by an operative and a written report made of hidden p!‘aces, 
ints hard to get at and so forth. 


He has been head of | 
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GM Stages Salon Show 
In Vancouver, Canada 


Vancouver, B. C., Dec. 27.— 
| Motorists of Vancouver recently 
| flocked to the Hotel Vancouver 
| for a salon show of the new Gen- 
|eral Motors of Canada’s models. 
Here in a colorful setting of or- 
|namental shrubs, plants, and rich 
draperies and shaded lights of 
many hues the new _ season’s 
Chevrolet, Pontiac, Oldsmobile, 
McLaughlin-Buick and Cadillac 
cars were displayed. The show 
lasted for four days and orches- 
| tral selections were rendered each 
afternoon and evening. Local 
dealers for the various cars co- 
operated in the staging of the 
salon and introduction of the new 
models. The show was voted an 
unqualified success, several orders 
| were booked, and some valuabie 
contacts made. 


The car will cruise near factories, 


since its organiza- 

John Owen, formerly | 
publicity man with J. Stirling 
Getchell in Detroit has gone to 
the advertising department of 
Electrograph, Detroit. 


troit office 


tion. Heads Atlanta Dealers 


| Atlanta, Ga., Dec. 27. — Elwyn 
| Tomlinson was elected president of 
the Atlanta Automobile Assn. at the 
,annual meeting on Dec. 20. 


SUPERCHARGER 


will 


change the trend 


of the whole industry 


The tremendous significance of the Super- 
charger—as brought to the lower price field 
by Graham — is quickly impressing itself 
upon the industry and upon automobile 
dealers all over the world. 


They appreciate that the Supercharger 
solves the problem of costly, unprodue- 
tive engine weight — sounds the knell of 
obsolescence for cars overburdened with 
needless cylinders—heralds a new era of 


WHEREVER CARS ARE SOLD THE 


GRAHAM FRANCHISE 


super performance and super economy. 


With this new Supercharger comes the most 
spectacular sales opportunity presented in 
years. We urge that you make immediate 
inquiry as to the market possibilities for 
the three great new Grahams—Super- 
charger (Series 112), Cavalier (Series 90) 
and Crusader (Series 80)—ranging in price 
from $635 upward, at factory. Write or wire 
Graham-Paige Motors Corporation, Detroit. 


IS WORTH MONEY 


THE STYLE AWARD GOES TO GRAHAM 


An entirely new note in design that readily explains why the big auto 


show crowds everywhere said “T 


‘he Style Award Goes to Graham!” 
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Interior Color Harm 


oc“ 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 28, 1935 


Hupp Body Chief Studies 


Effects on 


Detroit, Dec. 27.—With automo- 
bile exteriors rapidly approaching 
the ultimate in color combinations 
effecting harmonious’ contrasts, 
car designers are now turning 
their attention to the interior with 
a view of creating greater harm- 
ony by changes in upholstry, trim- 
ming and metal work. By blend- 
ing colors, severe eye strain can 
be reduced to a marked degree, 
and will make driving safer. Some 
of the advance work along this 
line is already seen in the new 
Hupmobiles as a result of over 
two years experimentation by 
Adolph Lichter, director of de- 
sign, painting and interior trim 
of the Hupp Motor Co. 


Made Many Tests 

Lichter, with several well known 
car designers, has made many 
tests to determine the effect of 
color combinations of upholstery 
and interier trims on drivers. He 
noted that considerable eye strain 
results in both day and night 
driving. During night driving, 
particularly, it has been noticed 
that stray rays from street lights 
striking chrome plating in the in- 
terior develops confused light re- 
flections which slow up the driver. 

Softer colors with harmonious 
combinations make it consider- 
ably easier for the driver to note 
the reading on the speedometer 
and other dials. 

Correcting non-contrasting 
colors will contribute much to- 


Visit New York 
in the 
WaldorfManner 


The superlative services 
and sparkling gayety... 
and the distinguished 
setting of The Waldorf 
. are available at sur- 
prisingly low costs. 
Single rooms: $5, $6, $7; 
double rooms: $8, $9, $10. 
Convenient Location 
The Waldorf is a great 
center of New York life, 
located next door to 


Grand Central Terminal, 
and in the most favored 
residential part ofthe city. 





Send for Booklet No. 26 entitled, 
“Tripping Around New York” 


THE 


WALDORF 
ASTORIA 


Park Avenue, 49th to 50th Sts. 
New York City 





Driver’s E yes 


wards safety driving, Litcher be- 
lieves. Changing the chrome 
plated parts in the drivers com- 
partment will ease the strain on 
the eyes and eliminate reflections 
from outside lights. 


Reduces Strain 


In making the changes, Lichter 
has devised new color schemes 
the basis of which are metallic 
colors. They found that a car 
with a green base exterior, imi- 
tation walnut windshield frame, 
black instrument panel and 
chrome plated rims to the in- 
strument dials when lighted at 
night or subject to intermittent 
sunrays in the day time has an 
eye confusion rate of 100. The 
same green car with a metallic 
green color for the windshield 
frame, green bronze garnish rails, 
door handles and window regula- 
tors in copper green and buff col- 
ored upholstery has an eye rest 
condition which will improve the 
driver’s visibility and reduce 
strain 50 per cent. 


Work Interesting 

Lichter, in making the various 
tests, says, “The interesting part 
of the work in making interior 
color changes is that it really con- 
tributes to making driving easier 
and thereby safer in many ways. 
The driver’s eyes are not taking 
in constant changes in 
which are confusing. All 
now have powerful lights 
night driving. This light a 
brilliant white, bordering on 
| yellow, When the driver glances 
jat the instrument board his eyes 
j}are affected by the deep somber 
|color of the panel itself and the 
bright chrome plated dial rims. 
| When he looks at the road he gets 
an almost blinding ray from 
street light reflections or an on- 
|}coming car as well as his own 
lights. Should he at the same 
time glance to the right or left 
when approaching an intersection 
he gets another reflected ray. 
When he looks straight ahead 
again his eyes often fail to ad- 
just themselves quickly enough 
to give him 100 per cent vision. 
If we tone down the colors and 
use metallic bronzes or greens or 
beige combinations we can soften 
the effects and create a greater 
degree of eye comfort and ease. 

“The quality of the material 
used in upholstering cars today is 
| excellent, but we have found that 
|darker colors employing greens 
and browns in the weave will 
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| Nevada 

New Jersey 
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ony Eases Driving Strain | 


DRIVING STRAIN can be reduced by harmonious treatment of 
interior trim and upholstery. Hupmobile engineers, under Adolph 
Lichter, are tackling the problem and have made many tests of colors. 


lessen eye strain. To the average 
driver the color of the head lin- 
ing of the car appears to be of 
little consequence. Yet when we 


have noticed an almost complete 
relaxation on the part of the 
driver. 

“The easier we make driving, 


have changed it to a green we/the safer the car will be operated.” 


Pres. Roosevelt Winds Up 
Final Disposition of NRA 


Washingion, Dec. 27.—An ex- 
ecutive order terminating the 
National Recovery Administra- 
tion and transferring its few re- 
maining functions to the Com- 
merce and Labor Departments 
was issued by President Roose- 
velt this week. 

The Division of Review, the 
Division of Business Co-opera- 
tion and the Advisory Council, as 
constituted by an executive or- 
der issued last June, together 
with all their officers and em- 
ployes, files, records and equip- 
ment, were transferred to the 
Commerce Department. 

The Consumers’ Division was 
transferred to the Labor Depart- 
ment. 

Both the Secretary of Com- 
merce and the Secretary of Labor 
were authorized to carry on the 
remaining functions until they 
go out of existence and to “ap- 
point, employ or discharge and 
fix compensation and define the 
duties of the various officers and 
employes affected.” 

The Consumers’ Division will 
not die on April 1 with the other 
divisions of the NRA, but will 
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be carried on under the national 
emergency appropriation act, 
which does not expire until June 
30, 1937. 

The order also specified that 
employes affected by the trans- 
fers shall not acquire civil serv- 
ice status, and that new appoint- 
ments under the order may be 
made without regard to civil serv- 
ice regulations. 

This order will become 
tive Jan. 1. 

The transfer will be effective 
only until the NRA law expires 
in April. No hint has come from 
the administration as to what, if 
anything, will be done after that. 

The President said several days 
ago that the activities of the In- 
dustrial Co-ordination Admini- 
stration, headed by George Berry, 
were in complete harmony with 
the program being worked out. 

Since the court ruling the or- 
ganization has devoted its activi- 
ties principally to gathering data 
on conditions before and after 
the old code structure toppled. 
This information is supposed to 
be sent to the President and to 
Congress. 
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Cold Increases 
Wear, Tear On 
Used Car Stocks 


Detroit, Dec. 27.—A survey of 
Michigan shows that used car 
inventories are piling up danger- 
ously and that the cost per day 
of keeping these cars in winter 
has risen from 75 cents to ap- 
proximately $1.25. 


This condition is revealed in a 
bulletin of the Michigan Automo- 
tive Trade Assn. prepared by S8. 
W. McMichael, secretary of that 
group. 

“Fall introduction of new 
models has greatly stimulated 
new car retail sales,” McMichaels 
points out. “However,” he con- 
tinues, “while prospects appear 
good for brisk business during 
the remainder of the year, this 
does not necessarily mean greater 
profits. 





“No one can forecast with any 
degree of accuracy whether the 
current quarter’s gain will be the 
succeeding quarter’s loss, nor 
whether the unusual new car vol- 
ume sales this winter will come 
out of next spring’s business. 


“This much is now evident. 
While the early introduction of 
new models has greatly increased 
new car demand there is no sim- 
iliar activity taking place in used 
car sales; on the contrary used 
car inventories throughout the 
state are piling up dangerously. 


“From these indications it 
seems quite certain that a high 
percentage of financially weak 
but overly optimistic dealers, be- 
cause of their trading propensi- 
ties will be eliminated from busi- 
ness during the next few months. 
When an automobile dealer is 
bent on committing financial 
suicide, no surer way nor better 
time can be found than tying up 
his capital in used cars at this 
time of the year. 


“Experienced dealers, knowing 
the cost of this folly, are picking 
their deals carefully. This course 
often involves the sacrifice of 
some sales to other but less pru- 
dent dealers but in such cases 
the sacrifice is fully worth its 
cost. 


“A recent survey has shown 
that during the winter months 


the cost to dealers of keeping - 


used cars increases from 75 cents 
a day to around $1.25 a day. This 
rise is due to battery replace- 
ments and increased wear and 
tear on the used cars.” 


NEW PASSENGER CAR REGISTRA 


Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold. 
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be a 45 per cent increase over 
’34’s 2,753,111. 

That means the calendar year 
instead of the new-model year, 
to which the industry has been ac- 
customed in the past. Necessarily, 
there are more than two months’ 
production of '36 models included 
in this count because of the switch 
to fall announcements of the new 
stuff. From now on the industry 
will have to bear in mind this 
differences. 

This being the case, ADN 
figures that in 1935 there were 
built 1,073,045 cars and trucks 
carrying ‘36 tags. That extra 
million and better helps a lot in 
giving the calendar year of 1935 
a 4,000,000 total. 

Canada Better 

Canada has done better this 
year than in ’34. The estimate is 
174,220 for 1935 as compared with 
116,852 last year, an up of 36 per 
cent. What effect the new treaty 
will have on Canadian-built Amer- 
ican cars is questionable right 
now, but with lower prices for 
the citizens of the Dominion, it 
may be that this may help some. 


Registrations tell the true story 


1935 Gas Tax Is 
Near $800,000,000 


New York, Dec. 27.—State gaso- 
line taxes probably will reach a 
new high total of approximately 
$625,000,000 in 1935, it is estimated 
by the American Petroleum In- 
dustries Committee on the basis 
of net collections reported by 33 
states in the past nine months. 
It is estimated also that the fed- 
eral gasoline tax will add approxi- 
mately $169,500,000, placing the 
total national gasoline tax bill, 
exclusive of county and municipal 
levies imposed in some states, at 
$794,500,000, an all-time record. 

Net collections for nine months 
in 33 states, not including Cali- 
fornia which ranks among the 
four heaviest taxpayers, totaled 
$324,185,089, an increase of $87,- 
572,525, or 7.9 per cent, above net 
collections of $296,612,5€64 for the 
first nine months of 1934. Collec- 

-tions in New York State, whose 
motorists pay the largest total tax, 
were $40,876,307 for nine months 
as against $34,137,355 for the cor- 
responding period of 1934. 
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Coming Year Will Outstrip 1929 is Prediction 


Sinsabaugh Charts Peaks 
And Valleys as 1935 Ends 


(Continued from Page 1) 


of sales, but to get the official 
count ADN would have to wait 
until the latter part of January. 
So back to the adding machine, 
which is more dependable than 
crystal-gazing. The answer there- 
fore is a prediction of calendar- 
year sales of just about 3,228,590, 
counting both cars and trucks. If 
it comes to pass, this will be an 
up of 28.9 per cent over '34, a 
count of 2,746,452 cars and 482,138 
trucks as compared with 1,888,557 
cars and 403,886 trucks last year. 


When at the beginning of 1935 
ADN sprung the slogan “this is a 
truck year” we hit the nail on the 
head, for the dope sheet shows 
that in the way of sales the total 
will be approximately 450,000, 
which will be second only to 1929’s 
527,057. The outlook for next 
year is even better. 

Output Up 45% 

That ADN has been most con- 
servative in its ’35 production esti- 
mate is borne out by the AMA’s 
“preliminary facts and figures,” 
just out. That dope sheet gives 
4,150,000 for United States and 
Canada, of which 3,400,000 are 
cars and 750,000 are trucks. The 
production increase is placed at 
45 per cent. Interesting, too, is 
the estimate of the wholesale 
value of cars and trucks, placed 
at $2,186,500,000. Add to this the 
wholesale value of parts and ac- 
cessories for replacement, $565,- 
000,000, and of tires, also for re- 
placement, $248,000,000, not to 
overlook $3,260,000,000 for gaso- 
line, at retail prices, including 
taxes and one realizes just how 
important a part this industry 
plays in the national picture. 

Now this review and forecast 
gets out of the statistical belt and 
swings over to what has happened 
in the Anno Domini year of ’35. 
And first and foremost I name 
NRA as being the outstanding 
happening of the twelve months. 
It was what Hoover might call 
a “noble experiment,” short-lived, 
it is true, but something that made 
the automobile industry sit up and 
watch its step. I doubt if it af- 
fected manufacturers very much 
outside of compelling industry to 
shorten working hours of the 
hired help and embarrass it with 
red tape. 


Dealers, however, fancied that 
the code as to used car allow- 
ances brought about by NRA 
| might be the Moses to lead them 


NO GROUP of youngsters ever believed in Santa Claus any more 
than these Pontiac employes as they received their $25 Christmas 
bonus check. There are 5,940 who participated in the $5,000,000 Christ- 
mas gift of General Motors to its employes. 


out of the wilderness. Had they 
all lived up to the precepts of the 
code it would have been Utopian. 
Chiselers, however, got in their 
deadly work and helped discredit 
the code. Then NRA was knocked 
out. Since then dealers have re- 
alized that the code really might 
have accomplished something had 
it not been for those very same 
chiselers who wanted everyone but 
themselves to live up to the code. 
There has been talk of the Fed- 
eral Trade Commission taking 
over some sort of used-car-price 
control, but to now there has been 
nothing definite done. 
Buying Changed 

And next in importance comes 
the effort to change the buying 
habits of the nation by announce- 
ing new models in the fall instead 
of the first of the year. That was 
done, too, to level out the peaks 
and valleys of employment and 
this has been done or at least 
there has been a great improve- 
ment over past practice. Work- 
men have had steady employment 
during the late fall and winter, 
just the time they have needed it. 
Few of them will have to eat 
snowballs if the automobile indus- 
try holds to its present pace. 

As to how manufacturers and 
dealers like this fall announce- 
ment, the answer is found in a 
million cars of '36 vintage made 
in the quarter just ending. Holding 
the national show in early Novem- 
ber also helped prove the point. 
Confirmation of this is found in 
the fact that the Automobile 
Manufacturers’ Assn. has, it is 
understood although not an- 
nounced, definitely settled on 
the week of Nov. 7 for the hold- 


TIONS 39 STATES FOR NOV., 1935-1934 


Complete cumulative figures will appear each week until all 48 states or completed United States totals for the months have been printed 


States previously shown include 


ing of the next national show in 
New York City. 


Sales Better 

The show circuit this fall did 
not touch last January from an 
attendance standpoint, figured by 
and large, but it is a noteworthy 
fact than in practically every case 
sales were better this fall than in 
January, proving that those who 
did go to the shows went there 
for the purpose of buying cars 
and not just rubber-necking. The 
Chicago show was the one out- 
standing exhibition of the fall 
circuit, setting up a new atten- 
dance record of something like 
425,000, said to be the largest in 
all-time show history. I think one 
of the reasons for this was that 
the show proper was not handi- 
capped by outside or private free 
shows which usually cut down 
gate receipts. And, too, Al Faeh, 
who ran the Chicago affair, staged 
a real show and not an exhibition, 
besides having all the room ex- 
hibitors wanted. 


Labor has been exceptionally 
quiet this year, outside of the 
strike at Toledo which tied up 
Chevrolet for several weeks and 
promised to become a real prairie 
fire. Yet Chevrolet speeded up, re- 
covered considerable lost ground 
and finished the year with a pro- 
duction announced as better than 
1,000,000 cars and trucks. 

The Wagner bill became a 
reality and is now in effect, al- 
though as anticipated one of the 
higher courts already has de- 
clared it to be unconstitutional. 
Undoubtedly the Supreme Court 
will have to make the final de- 
cision. This is about the only 


Arizona, Arkansas, 


Delaware, Florida, Georgia, Idaho, Illinois, Kansas, Louisiana, Maryland, Michigan, Minnesota, Missouri, Montana, Nebraska, New Hampshire, New Mexico, North Carolina, North Dakota, Ohio, 
Oregon, Rhode Island, South Carolina, South Dakota, Utah, Vermont, Virginia, Washington, West Virginia, Wisconsin, and District of Columbia. 
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bit of what might be _ called 
drastic legislation that is inimi- 
cal to the automobile industry 
that was enacted this year. In 
the main, the lawmakers occu- 
pied their time by passing laws 
that seek to hamstring motor 
truck operation. 


Sets Record 

It should be written into this 
record that in this year Stude 
baker came out of its receiver- 
ship, setting a new record for the 
automobile industry as being the 
first automobile manufacturer in 
history to come out of such a 
legal entanglement. That the op- 
eration was successful has been 
demonstrated by the showing 
made by Studebaker since the 
receivers retired from the picture. 
Pierce-Arrow is second to get out 
of a receivership, while it looks 
very much as if Willys-Overland 
will be the third. 


The Grim Reaper as usual con- 
tinued his deadly work this year 
and the industry mourns the 
passing of John N. Willys, one 
of its pioneer manufacturers and 
one of the most prominent auto- 
mobile manufacturers in the his- 
tory of the business. 


Returning to production as a 
windup to the review, one of the 
high spots of the year was the 
introduction of the “120” by 
Packard, which put this veteran 
company into a new price field 
and made it a mass-production 
concern. The “120” undoubtedly 
has done a lot toward winning 
back to the medium-priced and 
higher-priced classes and I ven- 
ture to point out that these two 
classes are reported to be show- 
ing a higher percentage of in- 
creased sales than any of the 
other divisions. 

Zephyr Added 

And the last New York show 
gave us something new in the 
Lincoln-Zephyr, a  12-cylinder 
job supplementing the regular 
Lincoln line and dropped into the 
same middle-priced price class as 
the smaller Packard, the LaSalle, 
the big Chrysler, Studebaker Presi- 
dent, the big Buick, the Hudson 
and one or two more. 


U. S. Builds 12,000 Miles 
Of Roads through Forests 

Washington, Dec. 27.— Twelve 
thousand miles of roads were 
built in the national forests dur- 


ing the fiscal year 1935, accord- 
ing to the U. S. Department of 


Agriculture. Maintenance work 
was done on nearly 184,000 miles 
of roads and trails. This work 
goes a long way toward the 
forest service’s goal of good trans- 
portation system on all national 
forest lands—forest highways for 
public travel, truck trails, and 
horse and foot trails for national 
forest administration and fire 
control. More than _ 11,000,000 
acres of wilderness land within 
the national forests, however, has 
been designated as “Primitive 
Areas,” within which no roads 
are to be built. 
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A gay holiday awaits 
you, special music, dec- 
orations « Direct view of 
ocean...two sundecks 
..- Solarium... health 
: baths, every room with 
bath, salt & fresh water. 
Single from $4.00 
Double from $6.00 


European Plan 
Also American Plan 


\ N.Y.Office,CHick 4-6699 


AQSTPH P. SINNS, Manager 
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Motor Shares Sag After Pre-Christmas Splurge 


Tires, Rubber 
Remain Strong 


And Show Cain 


By C. Jd. ALEX ‘(ANDER 


New York, Dec. After the 
pre-Christmas splurge early in 
the week, shares of the automo- 
tive companies gave ground on 
the resumption of trading after 
the holiday. Tire and rubber 
stocks continued to be strong, 
however, and registered further 
gains. Some of the parts and 
accessory issues also were able 
to resist the trend. 

Among the features were Bendix 
Aviation, which was aided by a 
strong rally in the aviation stocks, 
and Collins & Aikman, which has 
been gaining ground consistently 
for some time. Chrysler, which 
crossed 93 early in the week, ap- 
parently ran into profit taking 
after the holiday and dropped 
back. General Motors met some 
selling but gave little ground. 

Automotive Daily News stock 
price averages for Dec. 24 com- 
pared as follows with the week 
preceding and a year ago: 

a k ‘secn Chang 
24 motors ........ 38.38 40.15 41.77 
10 car-truck co.’s.. 40.47 42.34 +-1.87 
10 parts-accessories 35.75 37.56 --1.81 
4 tire-rubbers .... 18.36 18.83 -+-0.47 

All the motor stocks combined 
reached a new high for the year, 
although the car and truck shares 
failed to make the grade by a 
narrow margin. The deficit in 
that group, however, was more 
than offset by the new highs 
reached by the parts, accessory 
and tire issues. The average of 
42.34 for the car and truck com- 
panies compared with the year's 
high of 42.51, while the average 
of 40.15 for the 24 motors com- 
pared with the previous high of 
40.06. The new high of 37.56 for 
parts and accessories compared 
with a previous top of 37.37 and 
the new high for tires of 18.83 
compared with the old high of 
18.59. 

Among the outstanding gains 
by individual stocks during the 
period covered by the averages 
were those of Chrysler, General 
Motors, Bendix, Borg-Warner, 
Briggs, Eaton and Motor Wheel. 
Along with Chrysler, Borg- 
Warner made a new high for the 
year. 

Bendix Aviation Corp. an- 
nounced that the dividend of 25 
cents recently paid on its new $5 
par common stock was to be con- 
sidered as a regular payment, 
thus putting the stock on an an- 
nual dividend basis of $1. Pay- 
ment was made on Dec. 12. 
Directors of the Norwalk Tire & 
Rubber Co. took no action on the 
quarterly dividend on the pre- 
ferred stock due on Jan. 2, 1936. 
The last previous distribution was 
50 cents, made on Oct. 1, 1935. 

Spicer Mfg. Co. this week de- 
clared the regular quarterly of 
75 cents a share on its preferred 
stock, payable Jan. 15 to stock of 
record Jan. 3. Tung-Sol Lamp 
Co. declared a payment of $2.14 
on its old $3 cumulative preferred 
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Hercules Motors’ Profits 


Higher Than a Year Ago | 


Canton, O., Dec. 27.—Report of 
Hercules Motors Corp. for quarter 
ended Sept. 30, 1935, 
audit and year-end adjustments, 
shows net profit of $104,315 after 
depreciation, federal taxes, etc., 
equivalent to 33 cents a share on 


310,100 no-par shares of capital | 


stock. 
This compares with $149,871 or 
48 cents a share in preceding 


quarter and $50,888 or 16 cents a} 
in September quarter of 


share 
previous year. 
For nine months ended Sept. 30, 


last, indicated net profit, as com- | 
piled from company’s quarterly | 


reports, was $349,830 after charges 


and taxes, equal to $1.12 a share, | 


comparing with $144,722 or 46 
cents a share in first nine months 
of 1934. 


subject to | 





and this clears up all the arrears 
on that issue and covers a pro- 
portionate dividend up to the 
close of business Dec. 18, pay- 
able within five days after certi- 
ficates have been surrended in 
exchange for new preferred stock 
of record Dec. 17. 


It was reported in financial 
circles that the plans of the Elec- 
tric Auto-Lite for financing called 
for the offering of $7,500,000 in 4 
per cent bonds which would be 
convertible into common stock at 
950 a share. ‘The company was 
said to be considering the retire- 
ment of $4,483,000 in $7 preferred 
stock. 


Stewart-Warner Corp. has noti- 
fied the New York Stock Ex- 
change that it had increased its 
holdings of treasury common 
stock to 58,735 shares, an increase 
of 5,000 shares over the preced- 
ing month. ‘Lhe increase was the 
result of settlement of litigation 
with former directors. Libbey- 
Uwens-Ford Glass Co. reported 
that it has no holdings of common 
stock in its trea_ury, as against 
27,300 shares reported a month 
ago. 

After a couple weeks of rest 
Chrysler this week returned to 
the center of the stage as far as 
automotive stocks were con- 
cerned. Chrysler hit 90 last Sat- 
urday for the first time this year 
and the real fireworks in this is- 
sue got under way Monday, when 
it opened at 90%, a new high, and 
closed at 92%, a net gain for the 
day of 2% points. Electric Auto- 
Lite was another that started the 
week strong and Timken-Detroit 
Axle was among the most active 
stocks on the “Big Board” at 
higher prices. General Motors 
also was strong and active, 


New Yellow Plan 


2 —_ 
Chicago, Dec. 27.—A new inspec- 
ion plan aimed at bringing acci- 
lents from mechanical failure to a 
ninimum has just been put into 
‘fect by the Yellow Cab Co. here. 
fhe company’s procedure calls for 
regular inspection of its recently 
idded fleet of cabs on a basis of 
‘very six weeks. An_ inspection 
ind maintenance line for this pur- 
pose has been installed at the firm’s 
central repair shop. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Dec. 27, 3 P.M.—Automotive stocks rallied today 


led by Yellow Truck which 
of buying that made it the 
change. 


advanced a point in a flurry 
most active stock on the ex- 


Chrysler and General Motors also were higher 


and the tire and rubber shares continued to gain on in- 
creased demand for these issues, 


Steel Buying 


Points to 


Good 1936 Car Production 


(Continued from Page 1) 


city and are sold ahead for four 
or five weeks. Steel ingot opera- 
tions at Detroit are at 95 per 
cent, the highest in the country. 

It is believed that the Jones and 
Laughlin Steel Corp. had its eye 
principally on the automotive steel 
market when it announced that 
early in 1936 it will start con- 
struction of a continuous strip 
sheet mill at Pittsburgh. The 
company heretofore has not made 
sheets, but will make capital ex- 
penditures of $25,000,000 for the 
new plant. 

Within the next year a number 
of steel companies will put into 
operation new continuous strip 
sheet mills catering to the auto- 
motive trade. Youngstown Sheet 
and Tube Co. recently began roll- 
ing sheets on its new continuous 
mill at Youngstown. Bethlehem 
Steel Co. soon will get its new 
continuous sheet mill at Buffalo 
into production, while the United 
States Steel Corp. has a large 
continuous mill being rushed to 
completion at Gary, Ind. 

Early in 1936 Great Lakes Steel 
Corp. will complete at Ecorse, 
Mich., adjacent to Detroit, the 
widest continuous sheet mill in 
the country. It will be capable of 
hot rolling sheets 90 inches wide 





and cold rolling sheets 88 inches 
wide. These sheets are being 
used mostly by the automobile in- 
dustry and are expected to be 
employed more extensively as 
time goes along. 

Because of the trend toward 
all-steel car construction, the de- 
mand for larger and larger sheets 
has grown rapidly. In response 
to this demand the steel indus- 
try has built its continuous sheet 
mills much wider than in the past. 
These large sheets are used for 
quarter panels and for one-piece 
steel tops. 

It is reported that automotive 
engineers are working toward the 
time when it will be possible to 
make an entire side of a body out 
of one piece of sheet steel. 


Atkinson Named Head 
Of Charlotte Dealers 


Charlotte, N. C., Dec. 27.—S. T. 
Atkinson, president of Norfleet 
Motors, is the new president of 
the Charlotte Automobile Deal- 
ers Assn., succeeding R. E. Noble. 
Other new officers of the organi- 
zation are: J. H. Huntley and 
Jack Heath, vice-presidents; 
Thomas R. Stewart, secretary- 
treasurer. 


AUTOMOTIVE STOCK QUOTATIONS 
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Allis Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 

Bendix Aviation 
Bethlehem Steel 
Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. 
Budd Wheel Co. 
Chicago Yellow Cab (1) 
Chrysler 

Clark Equipment 
Cleveland Gr. Br. 
Collins & Aikman 
Commercial Credit 
Commercial Investment T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A . 
du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Batery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. 

General Electric (80c) 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 
International Harvester 
Johns-Manville 
Kelsey-Hayes W. 


Last Sale 1935 


Dec. 27 Dec. 20 


343% 
29, 
30 

3612 
22, 
47% 
4954 


Ludlum 


Motor 
62% Murray 
51% Nash 
8, Pacific 
124%, Packard 
124, 


Lee Rubber & Tire 
Libbey-Owens-Ford Glass 


Mack Trucks (1) 
Midland Steel 
Motor Products 


Last Sale 

NEW YORK Dec. 27 Dec. 20 
121, 

44, 

24), 

27, 

20) 


Steel 


Wheel 
Corp. 


Mills 


Raybestos Manhattan 


Reo Motor 
Republic Steei Corp 


Socony 


Vac. 


Sparks- Withington 


Stewart- 


Warner 


Studebaker 
Thermoid Co. 
Thompson Products 


Timken- 


Timken 


Detroit Axle 
Roller Bearing 


U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 


Yellow 
Young 


Truck 
Spring & Wire 


CHICAGO 


Asbestos Mfg. 


Bendix 


Aviation 


Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 


Perfect 


Circle 


Pines Winterfront 


Ex-Cell. 


DETROIT 
O Aircraft & Tool 


Hall Lamp Co. 


Motor 
Murray 
Parker 


Timken- 


Wheel 
Corp. 

Rust Proof 

Detroit 


marked 


Suppliers See 
Prosperous °36 
In New England 


Springfield, Mass., Dec, 27.— 
Southern New England manu- 
facturers catering to the auto- 
motive industry continue to show 
increased production as the year 
ends, and prospects for a con- 
tinuance of good volume through 
the winter appear bright. Reports 
from key industrial cities in the 
area disclose a higher level of 
production and employment than 
has been evident for several 
years. 

United American Bosch Corp., 
this city, is very busy producing 
coils, timers and other items for 
the automotive trade. A profit on 
winter operations is predicted for 
the Moore Drop Forgings Co. 
here, which has prospects of 
maintaining production at a point 
considerably above the seasonal 
level. Van Norman Machine Tool 
Co. was busy during November 
and December, with good pros- 
pects for the first quarter of 
1936. 

Avoids Slump 

Baldwin - Duckworth Chain 
Corp., Springfield, is maintaining 
an improved schedule on replace- 
ment parts, motorcycle chains 
and chain drives for factory ma- 
chinery. Gilbert & Barker Mfg. 
Co., also in this city, was able to 
avoid the usual seasonal slump 
during the past fall largely be- 
cause of the improved export de- 
mand for its self-registering gas- 
oline pumps. Fiberloid Corp., 
here, has maintained a good prce- 
duction schedule. 

Production of the Norton Co., 
Worcester, Mass., for the auto- 
motive industry has shown 
improvement. December 
operations of Greenfield Tap & 
Die Co., Greenfield, Mass., were 
reported as well sustained. 

Three companies in Springfield, 
Vt., are reported as operating at 
nearly full capacity. They are the 
Bryant Chuck Co., Jones & Lam- 
son Machine Co. and Fellowes 
Gear Shaper Co. 

The situation in Connecticut 
closely parallels that existing 
among automotive manufacturers 
farther to the north. Both the 
Pratt & Whitney Co., Hartford, 
and The Bullard Co., Bridgeport, 
have been busy throughout the 
fall season on machine tool or- 
ders for automobile manufac- 
turers. 

Extra Dividend 

Directors of the Torrington 
Co., Torrington, Conn., maker of 
wire wheel spokes and other 
items, recently voted an extra 
dividend of 50 cents in addition 
to the regular quarterly dividend 
of $1 a share. 

The Fafnir Bearing Co., New 
Britain, has announced forth- 
coming payment of its fourth 
bonus of the year to all employes 
except officers and salesmen. 

The Stanley Works, New Brit- 
ain, will pay an extra dividend 
of 25 cents in addition to the 
regular dividend for the last 
quarter. Directors voted the 
“extra” in consideration of in- 
creased business. The “regular” 
will also be 25 cents on common 
stock. 


Wages Increased 


An increase in wages of three 
cents an hour for 300 employes 
working on an hourly basis has 
been announced by the Alumi- 
num Corp. of America at its 
Fairfield, Conn., plant. The new 
schedule became effective as of 
Dec. 1. 

Casco Products Co. Bridge- 
port, manufacturing fender 
guides, cigar lighters, reflectors 
and a variety of other accesso- 
ries, in building an addition to its 
plant to handle increased volume. 
It will take the form of an addi- 
tional story, 90x180 feet, built 
atop the present structure. 
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New Registration Bills Imminent in 6 States 


oo 


Postponed Dates Prove 


Stimulus 


New York, Dec. 27.—Bills to 
defer automobile registration 
dates will probably be introduced 
next year in six of the nine states 
whose legislatures meet in regu- 
lar session after Jan. 1. 

Success of deferred registration 
in increasing state revenue in the 
29 states which have already 
postponed their registration dates 
is encouraging legislators in 
Massachusetts, New Jersey, 
Rhode Island, Kentucky, Missis- 
sippi, and South Carolina to con- 
sider similar measures. 


Many Stored 

It is estimated that in many 
northern states 25 per cent of all 
motor vehicles are kept in ga- 
rages during January, February, 
and March, because their opera- 
tors are unwilling to pay regis- 
tration fees during months when 
maximum use of motor vehicles 
is cut down. 

Advocates of deferred motor 
vehicle licensing also point out 
that first-of-the-year registration 
requires payment of from $13.15 
to $30.72 in addition to insurance 
costs at a time when Christmas 
and first-of-the-year bills are 
heaviest, and that living costs are 
also heavier during the winter 
months, because of heating bills. 

States that have postponed 
registration until several months 
after Jan. 1 have found an in- 
creased use of motor vehicles 
during this period with a conse- 
quent improvement of business in 
all automotive fields. 


Gas Tax Up 


These states have also experi- 
enced an upturn in gasoline tax 
revenue. In 1932 Maine  per- 
mitted cars to run until Mar. 1 
with their 1931 plates. A large 
number of cars that would have 
been idle during January and 
February continued to operate 
and consume state-taxed gasoline. 
The increased revenue to the 
state amounted to $79,400. 

When registration was similarly 
postponed two months in Michi- 
gan the state obtained $150,030 in 
gasoline tax revenue that other- 
wise would not have been col- 
lected. In Missouri a one-month 
postponement in the registration 
date brought the state $66,440 ad- 
ditional revenue. 


Tennessee Jobbers 
Price Conspiracy 


Charged by FTC 


Washington, Dec. 27.—In a com- 
plaint issued this week by the 
Federal Trade Commission, the 
Chattanooga Automotive Jobbers 
Assn., of Chattanooga, Tenn., and 
the Tennessee Automotive Job- 
bers <Assn., of Knoxville, are 
alleged to have entered into 
“agreements, combinations, un- 
derstandings and conspiracies” to 
ax uniform prices exacted from 
urchasers of automobile parts 
1d accessories. 
The members of the respondent 
ociations are charged by the 
imission with attempting to 
‘ict sales of such parts and 
sories by manufacturers to 
hrough jobbers. 
two organizations, accord- 
an official statement to- 
e charged with having en- 
1 the following practices: 
ng by manufacturers’ 
2 schedules in the selling 
1 automobile parts and 
s. 
prices at which such 
should be sold. 
ices for repair jobs 
both automobile 
rr. 


maintaining sched- 
ints to be allowed 


to Revenues 


by them to certain classes of 


purchasers of automobile parts 


and accessories. 

Requiring certain classes of 
5 their purchasers to_ resell 
parts and accessories purchased 
from members at the list prices 
of the manufacturers thereof, or 
at prices fixed by the respondent 
associations. 


Classifying customers and 

imposing certain require- 
ments on parts 
manufacturers to enforce black- 
listing and boycotting of their 
customers as well as the manu- 
facturers wherever the custom- 
ers’ or manufacturers’ policies or 
practices are not in accord with 
the association members’ agreed 
policies and trade practices. 

The respondents are given until 
Jan. 24 to show cause why the 
Commission should not issue an 
order to cease and desist from 


and accessories | 
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No Appeal to be Sought 


From Colorado Tax Law 

Denver, Colo., Dec. 27.—Litiga- 
tion over the new Colorado law 
requiring payment of 1935 auto- 
mobile taxes before issuance of 
1936 licenses apparently is ended 
as far as the attorney general’s 
office is concerned. 

Charles Roach, assistant attor- 
ney general, admitted during the 
week that his office does not ex- 
pect to appeal from the decision 
of District Judge Charles C. 


Service Managers Flock 


To Study at GM School 


Flint, Mich., Dec. 27.—Service 
| Managers from seven states and 
| India and Sweden are enrolled in 
| the special course now under way 
;}at the General Motors Institute. 
| The training covers five weeks of 
intensive study for qualified men 
entered by dealers who are 
| anxious to improve the standards 
|of their service departments. 

Another school for service man- 
| agers will open here at the In- 


the practices alleged, according |Sackmann, who held the new law | stitute Jan. 6, continuing for five 


to the Commission’s statement. 


unconstitutional. 


| weeks. 


De Luxe Equipment Illustrated 


4-CYLINDER ECONOMY~ALL TRUCK CONSTRUCTION 


The Truck Thousands of Operators 
Have Been Waiting For! 


HIS FEDERAL fits exactly the needs of thousands of operators 
whose loads are too heavy or too bulky for the light, short wheel- 
base “‘commercial cars” and yet do not warrant the use of the 
present heavy 1'2 ton trucks. It is the answer for these users who 
want lower operating costs—and know that true economy lies in 
real truck stamina, long life, low upkeep and low fuel consumption. 


There is a great market ready and waiting for the new *%4-l ton Federal. 
There’s no other truck just like it available today. Read these facts: 


1. Ample power combined with well-known 4-cylinder 


economy and simplicity. 
2. New Federal-developed rubber engine mountings pro- 
viding unusually smooth operation. 


3. Long wheelbase lengths offered for large bodies to 


accommodate light, bulky loads. 


4. Beautifully styled in keeping with the modern trend. 
Priced to be the outstanding value in the lighter duty field! 


5. 


up to 712 tons. 


CLUTCH: 10” 





Let us send you complete specifications and tell you more about the 
great sales possibilities of this truck—and the complete Federal line 


The Federal 


Model 10 is offered with the fol- 


lowing Federal-Built standard bodies; panel, 
stake, canopy-top, screen-side, and pick up. 


panel body 


BRIEF SPECIFICATIONS 
TRANSMISSION: Four speed type. Roller bearing universals. 
FRAME: Pressed steel channel type, max. depth, 7”. 

REAR AXLE: Full Floating, bevel drive type. 

BRAKES: Large 4-wheel hydraulic. Cast brake drums. 


MAXIMUM GROSS CAPACITY: 7,500 pounds. 
WHEELBASE LENGTHS: 128”, 143”, 152”. 

ENGINE: Four cylinder, 50 H. P., 334” bore, 414” stroke. 
single dry plate type. 


"D345 


Standard 128’ W. B. Chassis only. De Luxe 
equipment, cabs and bodies extra. Standard 


shown above, $270 up. Other 


bodies priced correspondingly low. 
ALL PRICES F.O.B. DETROIT 


FEDERAL MOTOR TRUCK COMPANY...DETROIT 
CANADIAN FACTORY . . . FEDERAL TRUCK CO. OF CANADA, LIMITED . ... WINDSOR, ONT. 


FEDERAL TRUCKS 





@ strowsene ano @ senoix Fincer-rip GEAR SHIFTING 


ZENITH CARBURETORS 
BENDIX-WESTINGHOUSE 


@r HORN 
BENDIX STARTIX 


BENDIX-WESTINGHOUSE . @ venoix SCINTILLA AUTOMOTIVE MAGNETO 
AUTCHOTIVE AIR BRAKES 
@ venoix onive 


@ senoix weiss 
ROLLING BALL UNIVERSAL JOINT 


& BENDIX AUTOMATIC 
BENDIX MECHANICAL CLUTCH CONTROL 
BRAKES 


Built to a result—vot a price. 


HEN a Bendix unit, no matter what it be, 

appears in the specifications of a car or truck 
or airplane, it is there simply because it accom- 
plishes a desired result better than any other means 
obtainable. 


That alone is the basis upon which Bendix Prod- 
ucts are designed and built and priced and sold. 


Close adherence to this principle may have cost 
the Bendix organization business at times. But it 
has built Bendix business too... has made Bendix 
the trusted and respected co-worker of every motor 
car manufacturer in America. 


Bendix men never lose sight of the fact that a 
Bendix Brake, for instance, regardless of type or 
size or price, must first of all do a thoroughly good 
job of car-stopping. A Bendix power unit, whether 
for gear shifting or clutch operation or power 
braking, must make friends of the car owners as 


Birra aehy 
every motor car 
TPP leatines 
in America 


employs— 


BENDIX 
HYDRAULIC BRAKES 


BENDIX B-K 
POWER BRAKING 


ECLIPSE BRAKE 
LINING 


/ 


well as the factory purchasing departments. A 
Bendix carburetor—Stromberg or Zenith—must 
save the car owner future fuel dollars as well as 
provide the car dealer with a brilliant demonstra- 
tion in getaway and speed. 


All very simple to talk about, isn’t it? But it de- 
mands precisely what Bendix has—an organiza- 
tion of specialists which never ‘marks time”, but 
seeks constantly for better methods, better mate- 
rials, better principles of design and construction, 
of the many world-leading units which Bendix 
maoufactures. 


Any Bendix Product on the car you are selling 
will help you to sell it... because it is a “high- 
lighted”’ specification. Try it. 


BENDIX PRODUCTS CORPORATION. 
(Subsidiary of Bendix Aviation Corporation) 
401 Bendix Drive « South Bend, Indiana 


BENDIX 


PRODUCTS 


BENDIX AUTOMOTIVE PRODUCTS: Bendix Equal-Action Mechanical and Hydrau’ 


Bendix Automatic Clutch Control « Bendix Drive + Bendix Startix +» Bendix B-K Vacuum P 


ing * Lockheed Hydraulic Brakes + Stromberg Carburetor + Zenith Carburetor + New Ber 


Tip” Gear Shifting + Eclipse Brake Lining + Scintilla ‘“Vertex’’ Automotive Magnetos + 


inghouse Automotive Air Brakes + Bendix-Cowdrey and Bendix-Feragen Shop Equir 





